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Dealer, but you can do it if 5 7 All f 
ing program. Read The Feed 
Bag closely for new selling Ft Z — 
ideas and work harder than 3 
you ever did before. Al|| | | 
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ALL your FEED 
AND FLOUR NEEDS FROM 
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ESPECIALLY imperative during this period of economic 
stress are savings in buying. 


AND PARTICULARLY from May to September will the 
shrewd feed merchant stick to unified buying... consoli- 
dating his orders for all feed and flour needs with one 
source of supply! 


WE OFFER a complete In-Stock Service . . . convenient aid 
to mixed car buying of 


: POULTRY FEEDS DAIRY FEEDS 
GRAIN MILL FEEDS 
FLOUR and TABLE MEALS 


(and other miscellaneous items demanded by your feed trade) 


YOU CAN maintain stocks as varied and complete as the 
largest distributor in your territory, with one-fourth to one- 
tenth the investment . . . if you will rely on Northern Milling 
Co. Plan of Merchandising. 


SAVE time and trouble... make more profit ... through 
buying not only poultry mashes but all your flour, feed and 
accessory needs at this one shipping source. 


SEND for latest price list and bulletins . . . all details of our 
helpful Plan... NOW! 


NORTHERN MILLING CO. 


WAUSAU. 
WISCONSIN 


wee 


NORTHERN MILLING 


WAUSAU, WIS. 


~ NORTHERN MILLING 


WAUSAU, WIS. 
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The Poultry Feeds for Poultry Profits 


100 LBS. ( woes. 
100 8s. 100 LBS. 
MENS / > 
= CROW — 
NORTHERN MILLINGE NORTHERN MILLING: 
— WausauwiS. | 


SELL STEEL-CUT CORN 


You can offer a cleaner, brighter product, reduce amount of fine stuff and save power 
by using the efficient 


EUREKA Corn Cutter 


It cuts corn, durum wheat, milo maize and other grains. It cuts clean, attractive 
cubes—no jagged edges nor splinters. No mills or grinders can approach its work. 
Also gives you the best way to reduce corn with heavy moisture content. 


Has tool steel knives, adjustable for wear. Three perforated steel screens furnished; 
quickly changed. 1 


Write us for full information 


SUPERIOR D. P.-CUPS 


Perfectly smooth inside. No rivets to loosen or shear off. Perfect pick-up and dis- 
charge at all speeds. Increases elevator capacity. We carry complete stocks. 


W. C. Stephan, Representative Box 85, Eau Claire, Wis. 


Fverything Jor Every Mill and Elevator 
‘She Strong-Scott Mf§ Co. 


Minneapolis Minn Great Fails Mont. 


In Canada: The Strong-Scott Mfg,(o. Ltd. Winnipeg 
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ERE you see only a small part 

of the direct advertising that 

backs up your selling effort when you 
become a Wayne Feed Dealer. 


We have built up an advertising de- 
partment of outstanding efficiency— 
with district managers right out in the 
field to study the needs of individual 
territories and make Wayne advertis- 
ing as nearly 100% effective as pos- 
sible in the job it does for feeders. 


Wayne advertising is sure to build a 
thriving repeat business for the Wayne 
Dealer. 


It includes illustrated stories of the 
experiences of Wayne feeders in each 
dealer’s community; attractive educa- 
tional circulars and booklets accom- 


to raise 
GOOD 


—for 
Business! 


Intensive, direct-by-mail 


year ‘round advertising—to 


help every Wayne Dealer 


Start Right 
Feed chicks Wayne 


All Mash Starter fo 
sure rapid, profitable 


of valuable 
vitamins and muanerals. 


panied by timely, colorful letters sent 
out under the dealer’s signature; strik- 
ing window and counter displays; 
newspaper ads, cuts and educational 


stories; combination display rack— Rapid, uniform growth of pul- 
bl t ° l a lets im the summer months and 
and other valuable material. development by 


ber tet depend on getting birds 


Here is co-operation that means quick- 
action sales! Write us for information. properly and start to lay suc- 


cessfully in five to six months 
without consuming an abun- 


ALLIED MILLS, INC. 


Service Dept. A-5 
Fort Wayne, Ind. 


Mills at Buffalo, N. Y., 
Fort Wayne, Ind. 
Peoria, Ill. 

East St. Louis, IIl. 
Owensboro, Ky. 
Omaha, Nebr. 
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Don't forget to plan 
attendance at the 
Central Retail Feed 
Association Meeting, 


MILWAUKEE, 


1 and 2. 


Send in your reserva- 
tion today. » » » » 


and another month of the 


history making depression 
of 1929 - 30-31 is over. 


IT WON'T BE LONG 


NOW! 


Baby Chick Mashes and 
Growing Feeds are begin- 


ning to move in quantity— 
Don't be caught short. 
Order now. 


RCADY FARMS 
MILLING CO. 


Chicago, Illinois 
Kansas City, Missouri 
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Portable Feed Mills Won’t Last 
They’ re Too Inefficient 


By J. E. Davis 


Manager, Northern Supply Co. Retail Stores, Inc. 


EBSTER defines an epidemic 

as a disease attacking many at 

the same time. The portable 
mill is truly this and apparently very 
contagious. However, so-called epidem- 
ics are ordinarily short-lived and by 
proper precaution and care are often 
stopped before much damage has been 
done and in due course of time are en- 
tirely wiped out and soon forgotten. 

In some sections of the country, 
dealers have been through their scare 
and either by proper precaution or in- 
noculation of some sort have come 
through safely and are now running 
in a normal way. If the portable was 
an economic necessity I believe we 
would all have a cause for worry. If it 
was giving a service that was superior 
to that offered by the legitimate feed 
dealer and was giving this service at a 
lower cost to the consumer there would 
be a place for it. It does not do these 
two things. 

Service Is Inefficient 

From the information I have been 
able to collect portables charge the 
same price for grinding that is the go- 
ing price in the community. As far as 
service goes, compare the service a 
dealer gives to that of a portable. 

A portable drives into Mr. A’s yard. 
He gets there about dinner time, so 
Mrs. A must feed him. After dinner 
they get ready to grind. Mr. A gets 
out his wagon, loads the grain from 
the granary into the wagon, shovels 
from the wagon into the mill and an- 
other helper does the sacking. It takes 
three men to operate this pcrtable, that 
is to run it effectively, two shoveling 
into the mill and one sacking. 

Compare this to the man who goes 
to the granary or has his boys go out 
and fill up a few sacks with grain. The 
boys are going to school or Mrs. X 
has to do some buying. Mr. X loads 
the trailer or car with his grist, know- 
ing that Mrs. X will go to the feed mill 
and will be met by a courteous dealer 
who will unload the grist for her and 


upon her return will reload the load 
and be glad to do it. Or, let us take 
a nice cold day, say around zero or five 
below and let the portabie come into 
Mr. B’s yard to grind. First, let us 
picture them getting the gas engine to 
operate, stiff oil in the crank case of 
the motor and the grease stiff on the 
mill. You all know that even with our 
electric power the machinery starts a 
bit heavy. It is very doubtful if Mr. 
B doesn’t get quite a chill before he 
has things ready for grinding. I am not 
going to attempt to picture this aspect 
any further as you can all do that very 
readily. 
Winter Was Favorable 

On the other hand, let us picture Mr. 
C patronizing his dealer. He sacks his 
grain by himself, throws a few sacks 
in the car, gets to town, is helped while 
unloading, hasn’t much else to do, so 
goes into Mr. Dealer’s office where it 
is nice and warm, meets a neighbor 
who is of different politics than himself, 
and you know the rest. 

Frankly, gentlemen, we are not ex- 
cited about the portable. In the first 
place, this year has been especially 
adapted to the sale of portables. We 
had open winter that has not been seen 
by many of us during which it was easy 
to get around anywhere you chose to 
go. Many men were out of work and 
there were many men whose line of 
endeavor has been so slow that they 
thought they would try something else. 
Here was Mr. High Power Portable 
Salesman showing them (on _ paper) 
how they would be well fixed in a short 
time. All you need is the down pay- 
ment, pay the balance out of your earn- 
ing, runs the sales talk. Try and do 
it, just grinding feed. I dare say many 
of us present would like to have some- 
one show us how this is done even in 
the best of seasons. 

Open winters such as the one just 
past are very unusual in this section 
of the country and under ordinary con- 
ditions it is bad enough getting around 
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with a team, much less with a car, 
through the side roads, and remember 
this, everyone does not live on the main 
road. 

We have advocated the idea of grind- 
ing feed for not over a week’s supply, 
our reason being that freshly ground 
feed has more nourishment and is far 
more palatable. Your portable opera- 
tor will advocate grinding large grists 
while he is at a location. I can cite 
an instance where one of our custom- 
ers had a lot of grain ground by a por- 
table. He told me just a very few days 
ago: “Never again. I am having a 
hard time trying to save my feed. It 
is heating and I am going to lose a lot 
of it by mould.” This is just an ex- 
perience of one man and there are un- 
doubtedly many. You may be sure 
he is through with this type of grind- 
ing. 

Personally, I don’t believe we can ac- 
complish anything worthwhile by price 
cutting. When this method is used, 
there is no end. Nothing is so easy as 
to cut prices and nothing is so hard as 
to get them back when once they have 
been pulled down. 

Were we to cut our grinding price 
to the point of freezing out the port- 
able the reaction would be a serious 
one. Our customers would say, “If they 
could grind for such and such a price 
when the portable was operating, why 
not now?” 

Improve Your Business 

I was told recently of a feed dealer 
cutting his grinding price because of a 
portable. This dealer’s competitor in 
an adjoining town (who has not cut 
his price) is getting some of the brother 
dealer’s business because of this very 
thing. One farmer’s attitude was that 
this dealer cut his price to down the 
portable. This was true, but in place 
of getting more business at a cut price, 
he is actually losing business because 
of the ill feeling made by trying to run 
out the young fellow with the portable. 
If a farmer wants his grain ground by 
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a portable, he will pay his price and a 
few cents cut won’t stop him. 

We don’t believe the portable idea to 
be sound, especially in this part of the 
country and do not think it necessary 
to resort to cutting our grinding price 
to meet this sort of competition. 

All of us have had plenty to contend 
with this year with markets, organizing 
schemes, etc. One thing has surely 
made itself evident, that if we spend 
more time trying to run and improve 
cur own business that it will keep the 
portable fellow worrying about us. Busi- 
ness today is built on the good will of 
today’s buyers who will send their 
friends in to buy the same thing to- 
morrow and next week and next year. 
Therein lies prosperity and success. 


Commission Modifies Ruling 
On Mixed Feed Transit 


state commerce commission re- 

port in the general grain case 
covering transit of manufactured grain 
products were modified in a new report 
issued April 10. Storage in transit is 
to be permitted at a separate charge of 
2 cents per 100 pounds for each stop 
unless stopped for mixing, blending or 
further processing, and the former or- 
der condemning transit on mixed feeds 
other than those made entirely from 
grain or the direct products of grain, 


ee findings of the inter- 


You Don't Have to Sell 


PILOT BRAND 
CRUSHED 
OYSTER SHELL 


Poultrymen here and abroad ask for it because 
of its demonstrated ability to get greater egg 
production and increased hatchability. 


Itis free from rat-gathering odors and is screened 


to eliminate all waste. 


Pilot Brand has for many years been nationally 
distributed and nationally advertised. When some- 
thing else is offered a risk is taken, 


You can get the price you ask for 


PILOT BRAND CRUSHED OYSTER SHELL 


Write for our highly profitable proposition 
on our small packages 


OYSTER SHELL PRODUCTS CORPORATION 


One Broadway, New York 


Shell Building, St. Louis, Mo. 
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is rescinded. Notice was also given by 
the commission that it would institute 
a nationwide investigation of rates on 
mixed feeds and the practices involving 
transit and other privileges. 

The recent order is considered by the 
feed industry as a victory in its determ- 
ined efforts to obtain a reconsideration 
of the commission’s decision in the 
grain case as it affected transit on mixed 
feeds. Conferences between feed man- 
ufacturers and members of the com- 
mission were held several months ago. 
The commission postponed the date on 
which the new rates were to become 
effective three times since its original 
decision. In its last order the date was 
fixed as June 1, 1931. 

Little relief is granted to the rail- 
roads in the recent report of the com- 
mission and it is expected that the com- 
mon carriers will carry out their origi- 
nal intentions of taking the case to 
court. The new order changes hun- 
dreds of specific and many proportional 
rates. 

Report of the commission as it af- 
fects transit on mixed feeds reads as 
follows: 

“1. The finding on mixed feed con- 
taining other than the direct products 
of grain must pay a flat rate from the 
point of manufacture is rescinded and 
reasonable transit in the manufacture of 
mixed feed under the prescribed rates 
are permitted, pending a nationwide in- 
vestigation of the rates on mixed feeds.” 

The original order condemned transit 
on mixed feeds other than feeds made 
entirely from grains and the direct pro- 
ducts of grains. The new order is fav- 
orable to mixed feed manufacturers, al- 
though the exact meaning of “reason- 
able transit” is rather indefinite. 

“2.. The findings prohibiting the 
storage in transit of manufactured grain 
products is reversed and the storage in 
transit is permitted at a separate charge 
of 2 cents per 100 pounds for each stop.” 

Originally the order prohibited all 
storage in transit of grain products. 
The new change is favorable to mills, 
warehouses and others who distribute 
storage in transit. 


THAD SHIELDS, Oskaloosa, 
has opened a feed store. 


Ill., 


PAUL JENKINS, Sailor Springs, 
Tll., has opened a feed store at Ingra- 
ham, IIl. 


TO MEET AT MEMPHIS 

The annual meeting of the Southeast- 
ern feed control officials will be held at 
Memphis, May 27 and 28. Members of 
the Southern Mixed Feed Manufactur- 
ers association will cooperate in making 
the officials’ visit to the city enjoyable. 
H. P. Strack, state chemist for Tennes- 
see, is president of the group. 
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Dealers Advised 
To Purchase 
Feeds on Short 
Time Contract 


Harrison}Scott 


F you are going to read this article, 
before going any farther please take 
the March issue of The Feed Bag 

and place the price charts published in 
it before you. With the aid of these 
charts I hope to present my story and 
get across the idea I have in mind. 

About a year ago a movement was 
started by mixed feed manufacturers 
which was finally endorsed by more 
than 200 members of the industry: who 
agreed to confine the sale of mixed 
feeds to 60-day requirements. This pro- 
gram has saved everyone in the feed 
business a tremendous amount of money 
as compared with the old methods. 

Naturally, one would argue that any 
plan of sellifg and limiting buying must 
save money for all concerned over a 
period of declining markets. There is 
no argument about that. And it is per- 
fectly proper to ask what the result will 
be in buying and selling feeds accord- 
ing to this plan when markets are acting 
more normally. 


Selling Is Major Item 

The largest percentage of time spent 
by everyone in business is in selling. 
The actual time spent in buying is al- 
ways out of proportion to the selling. 
This condition exists in every line of 
business. : 

All the commodities required in 
conducting a feed business fluctuate in 
value. With competition as keen as it 
is today, it is absolutely necessary that 
proper time and consideration be given 
not only to what and how much to buy 
but when to buy. 

I believe that The Feed Bag charts 
which indicate market trends for the 
past five years, show conclusively that 
buying feeds of all kinds is more pro- 
fitable to everyone concerned if con- 
ducted along conservative lines insofar 
as booking periods are concerned. 

If those who are connected with the 
feed business could be assured of a fair 
merchandising profit on every ton of 
feed they handled, they would unques- 
tionably agree that it was a clean, hon- 
est and profitable business. The thing 
which has made it unprofitable for many 
and unsatisfactory for most is specula- 
tion. If this element could be elimin- 
ated and replaced by sound merchandis- 
ing principles everyone would surely be 
better satisfied. I believe this can be 
done and should be done. Buying for 
shorter periods of time is the answer 
to the problem. 


Sound merchandising means putting 
on each commodity a sales price that 
includes a fair handling charge, ware- 
housing and overhead charge and a rea- 
sonable profit on the amount of money 
invested in the business and the time 
required to conduct it. Real merchan- 
dising demands that the margin between 
purchase and sales price should be prac- 
tically a fixed amount. Assuming this 
to be the case the question to be de- 
termined. by everyone in the feed busi- 
ness is, what figure should be used as 
a base to which to add this overhead 
and profit charge? I believe it should 
be added to the prevailing prices of the 
commodities. In other words, feeds 
should be sold on a replacement basis 
without regard to the cost at the time 
of purchase. : 

Naturally, a dealer will say: “Suppose 
I do sell on a replacement basis, and 
the market advances and my competi- 
tor does not follow it. He will get all 
the business betause my price will be 
too high.” 

That is probably true. But if The 
Feed Bag charts and my theory are 
correct, however, the competitor will be 
in a reverse position on declining mar- 
kets and it is not likely to take many 
declines to convince him that if he 
doesn’t follow the advance he can’t fol- 
low the drop. 

Farmer Knows Prices 

With a radio on practically every 
farm, a daily paper and the automobile, 
the time has gone by when anyone can 
fool the farmer on the price of a com- 
modity which he is selling or buying. 
The sooner feed dealers stop trying to 
hold up the price on a declining mar- 
ket, the better off they will be. 

If one analyzes all of The Feed Bag’s 
seven charts it is apparent to begin 
with that there is or has been a wide 
range of fluctuation in every commodity 
each year for the past five years. Trends 
of all the items shown are similar. 

If you will study the corn and bran 
charts, taking the five year average, 
which we believe is the proper theory 
upon which to work, you will find sev- 
eral interesting things. 

Take corn for example. If a man 
were to buy his requirements for 30 
days, do it regularly every month for 
five years and sell his feed on a replace- 
ment basis, the chart shows that he 
would be about on an even basis so far 

(Continued on Page Thirty-seven) 
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Oscar M. Straube 


Straube Resigns as Head 
Of Midwest Group 


Oscar M. Straube, vice president of 
the Nutrena Feed Mills, Inc., Minneap- 
olis, has resigned as president of the 
Midwest Feed Manufacturers associa- 
tion. The organization is continuing its 
work under the direction of E. A. Tal- 
helm, Crete Mills, Crete, Neb., vice 
president, and George W.  Selders, 
Southard Feed & Milling Co., Kansas 
City, secretary and treasurer. Mr. 
Straube moved from Kansas City to 
Minneapolis to take charge of the Nu- 
trena plant there about two months ago 
and resigned because he felt that he 
could not devote enough time to the 
association and keep in close enough 
contact with its affairs in his new lo- 
cation. The Midwest Feed Manufactur- 
ers association was organized last June 
and has enjoyed much success in its 
efforts, particularly in a movement to 
eliminate long time bookings in selling 
feeds. 


W. A. TREADWELL, Elgin, Iil., 
sales representative for Penick & Ford 
Sales Co., Cedar Rapids, Ia., died at 
Mount Sinai hospital, Milwaukee, Tues- 
day, April 14. He was very well-known 
to the trade in northern Illinois and - 
southern Wisconsin. 


ROCK COUNTY FARM BUREAU, 
Janesville, Wis., has purchased the 
stock and the lease of the Apple Feed 
Co., according to Hugh Hemingway, 
secretary. 


FARMERS COOP. CO., Truesdell, 
Wis., has remodeled its warehouse and 
installed new machinery. 


A. H. KRAUSKOP & CO., Rich- 
land Center, Wis., has remodeled its ele- 
vator and installed a feed mixer and 
other new machinery. 
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Dickson Converts a Tough Customer 


To Commercial Dairy Feeds 
Where There’s a Will There’s a Sale 


prietor of the Ridgway Feed 
Store, was blue. The rain that 
pattered down incessantly from low, 
overhanging clouds against the window 
of his, office added an extra shade of 
indigo to his already depressed spirits. 

Sales were dropping off like ripe ap- 
ples in a wind storm. One farmer after 
another had come to the Ridgway feed 
store with the same story. 

“We don’t get anything for milk,” 
they complained, “and we can’t afford 
to buy these high priced feeds. Look 
at Pat Riley over at Big Center. He’s 
the only fellow around here making any 
money and he ain’t using your high 
priced stuff.” 

Couldn’t Sell Riley 

Every time Pat Riley’s name was 
mentioned it made Dickson boil. This 
influential, prosperous farmer was the 
key man of the community. He owned 
one of the finest herds of dairy cows in 
the county. He was president of the 
cooperative creamery, cow testing asso- 
ciation, farmers’ union and a dozen so- 
cieties and lodges. 

Dickson had tried again and again to 
sell him on the idea of using commer- 
cial feeds. He reasoned and begged and 
wore out at least three pencils present- 
ing figures to prove his points. But 
Pat Riley was adamant and continued 
to mix his own rations. 

On this particular day, Dickson had 
Riley on his mind. He paced past his 
office window looking into the cheer- 
less gray exterior of the dull spring 
afternoon. It continued to rain pitch- 
forks. 

Suddenly he paused in his restless 
pacing. He snatched a raincoat from 
a nearby hock, dashed into the down- 
pour and was soon rolling determinately 
in his automobile toward Pat Riley’s 
farm. 

As he strode up the walk to the door- 
way he clamped his jaws together and 
vowed that he would at least make one 
more supreme attempt to sell Riley be- 
fore he gave up the ship. 

Mrs. Riley admitted him into the 
house. Dickson was surprised to see old 
Doc Bender, the community physician, 
preparing to leave. 

“Hello, Doc,” greeted Dickson. “Hope 
no one’s ill here.” 

“You bet there’s somebody ill,” re- 
turned the doctor. Pat’s in the next 
room with a severe nervous breakdown.” 

“I’m terribly sorry to hear that,” de- 
clared Dickson, as the doctor gathered 
his bags and disappeared out into the 
rain. 

Like a thunderclap, an idea struck 
Dickson. 


DICKSON, ambitious pro- 
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“Mrs. Riley,” he inquired, “can I offer 
Pat my sympathies?” 

She directed him to the sick room, 
where the farmer lay propped upon a 
heap of pillows, haggard and restless. 

“Hello, Pat,” greeted Dickson. “Looks 
like they’ve put you to bed for a few 
days. But you'll be up and at ’em soon. 
They can’t keep a good man down.” 

Riley shook his head. 

“Awfully nice of you, Bill,’ he said, 
“but Doc can’t see it that way. He 
told me that I’m due for a month’s rest 
and that I’ll have to take a trip or some- 
thing to calm down my nerves, but I 
can’t do it because there won’t be any- 
body to take care of the farm while I’m 
gone.” 

“Why, of course, you’re going on that 
trip,’ beamed Dickson. “I used to farm 
a bit myself before I went into the feed 
business and I am ready to take over 
your place right now. In fact I think 
the change would do me a lot of good, 
too.” 

“But who'll take care of your busi- 
ness?” inquired Riley. 

“That’s easy,” Dickson replied, “My 
bey has been doing pretty well about 
the place and I’m sure he'll be glad to 
fill his dad’s shoes for a month.” 

Riley’s face beamed with gratitude. 

“Tl accept your offer,” he said. 

Dickson Turns Farmer 

Many things happened during the 
next week at Pat Riley’s farm. Scarce- 
ly had Riley and his wife vanished over 
the hill for the railway station bound 
on a trip to California, when Dickson’s 
truck, creaking under a heavy load of 
commercial dairy feed, swung into the 
barnyard. 

From dawn until dark, Bill Dickson 
farmed for all he was worth. The Riley 
homestead took on an air of evident 
prosperity. 

The month rolled by rapidly. On a 
bright, cheery morning Mr. and Mrs. 
Riley came back home. Pat Riley was 
fully recovered from his nervous break- 
down. His cheeks had a healthy tinge 
and he had gained noticeably in weight. 

Bill Dickson, a trifle late for the ar- 
rival of the train, swung around the cor- 
ner and was soon shaking hands and 
giving the couple a rousing welcome. 
They immediately drove back to the 
farm. 

Pat Riley was pleasantly surprised 
when he walked into the barn and saw 
his herd in perfect condition, with every 
corner of the building tidy and every- 


_ thing as carefully attended to as if he 


had done it himself. At each turn he 
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graciously thanked Bill Dickson for his 
services and complimented him for his 
ability as a farmer. 

“When we finish looking around,” 
said Bill Dickson, “I have something to 
show you.” 

Springs a Surprise 

After inspecting the hog lot and the 
sheep pens they adjourned to the house. 
Bill Dickson was carrying a ledger and 
miscellaneous sheets of paper under his 
arm. They sat down at the kitchen 
table and Dickson opened the book. 

“While you were gone,” he said, “I 
conducted a little experiment and at my 
own expense. I put one-half of your 
herd on commercial feeds. I arranged 
with the man at the creamery to keep 
a separate account of the milk from 
each of these groups. 

Dickson pointed out his careful rec- 
ords of feed costs and the price received 
for milk. Then he reached into his 
pocket and pulled out a wilet with two 
checks in it. 

“Here,” he said, “is your check for 
group No. 1.” 

The amount was $109.50. 

“And here,” beamed Dickson, “is 
what your group No. 2 did on com- 
mercial feeds.” 

Pat Riley looked at the check and 
was astounded to see the amount. It 
read $203.26. He extended his hand in 
gratitude, and offered Dickson the check 
for taking care of the farm while he 
was gone. 

“Why, I couldn’t think of taking it. 
I was glad of the opportunity to help 
you,” Dickson said as he started toward 
the door. 

Pat Riley called him back. 

“By the way,” he said, “will you send 
up a load of that commercial feed this 
afternoon?” 


GEORGE ANDERSON, Manitowoc, 
Wis., died Wednesday, April 5, at the 
age of 69, after a long illness. He was 
one of the organizers of the Manitowoc | 
Seed Co., but sold his interests in the 
firm five years ago. 


A. C. KENDEL SEED CO., Cleve- 
land, Ohio, has been incorporated by C. 
E. Kendel, F. R. Kendel, C. R. Ken- 
del and D. P. Pringle. 


JEDDO ELEVATOR CO., Jeddo, 
Mich., has installed a feed mill in its 
elevator. The mill is equipped with a 
magnetic separator. 


LINCOLN ELEVATOR CO., Lin- 
coln, Mich., is rebuilding its plant which 
was destroyed by fire several months 
ago. A new feed mill is being installed. 


| 


Grow the beak 


FEE 


PURE CRUSHED OYSTER SHELL 
FOR POULTRY 


ADVERTISERS 
Who Effectively Support 
Their Dealers 


W: SHOW above, in reduced reproduction, the half page 


advertisements of the Quaker Oats Co., The Gulf Crushing 
Co. and Pratt Food Co., which have appeared in the Wiscon- 
_sin Agriculturist and Farmer. 


These advertisements represent but a small part of the adequate adver- 
tising campaigns these firms have been running in the Wisconsin 
Agriculturist and Farmer. 


The sales influence of these campaigns are apparent when you con- 
‘sider that 92 per cent of the farm homes of Wisconsin are reached by 
this publication. This means that nine out of every ten farmers who 
pass your place of business—all possible customers—are familiar with 
the merits of these products. 


By referring to the dot map at the left you get a very definite idea of 
the density of coverage or the number of farm homes reached by 
these advertisers through the columns of the Wisconsin Agriculturist 
and Farmer. Each dot represents ten subscribers. 


To the dealer, this assures salability of these products. It assists in 
quick turnover. Every dealer knows that turnover measures profits 
and an advertised product is easier to sell. 


These advertising campaigns create a demand for these products. 
The dealers who display these lines gain their share—and more—of : 
the sales being created by these dominant, effective and consistent ee 
advertising campaigns. 


It pays to handle advertised brands. 


FARM How ES WISCONSIN AGRICULTURIST and FARMER 


Racine, Wisconsin 
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E. P. MAC NICOL, secretary of the 
Southern Mixed Feed Manufacturers 
association, suggests that members of 
the industry boost business for their 


dairy and poultry customers by adding © 


a postscript reading, “Have you had 
your milk and eggs today ?” as an after- 
thought on all correspondence which is 
sent from the office. 


HENRY A. KRUMM, feed dealer, 
died at his home at Fort Hayes, Ohio, 
April 17, at the age of 59, after an ill- 
ness of several weeks. Mr. Krumm, 
during the late 90’s, was a star player 
on the Washington American League 
baseball team. Later he started in the 
feed and flour business at East Colum- 
bus, Ohio. He is survived by his widow 
and one daughter. 


Carefully Sifted for Feed Dealer Consumption 


It takes a woman to understand a 
man but more often to undermine him. 
* * 

HARD TIMES 
Dealer: “That’s a natural looking 
scarecrow your husband’s got over 
there in the cornfield.” 
Farmer’s Wife: “Hiram does look 
kinda thin in them summer clothes, 
doesn’t he?” 


tion. 


vertising. 


2020 Board of Trade 


Look Ahead..Now! 


Home grown stocks of feed are low. 
Feed prices are near bed rock. 
Our feeds are high in Results—yet Low in cost. 


Dealers appreciate Vitality Service—Vitality Coopera- 


Modern labor-saving manufacturing facilities—labora- 
tory control—uniformity—care in the selection of 
ingredients—these things spell feeder-satisfaction— 
and profits for our dealers. 


We back up our dealers with convincing, helpful ad- 


Ask to have our local representative call. 
No obligation, of course. 


Ystatity Mills, Ine. 


MAKERS OF RESULT-PRODUCING RATIONS 


CHICAGO 
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REAL PROFESSION 

Lady: “Can you direct me to the 
People’s Savings Bank?” 

Dealer’s Son: “Yessum, for a quarter.” 

Lady: “Isn’t that mighty high pay, 
young man?” 

Boy: “No, ma’am, not for a bank 
director.” 

* * 
THE REAL TEST 
It’s great to have true, loyal pals 
Who help you o’er your woes and ills, 
But after all is said and done 
Give me the friends who pay their bills. 
*x* * * 
CORNHAY WEAKLY NEWS 

Joe Spivis has found a.new way to 
keep the crows off his corn patch. He 
ain’t planting any corn this year. 

Judd Perkins took his storm win- 
dows off last Friday but says that it’s 
still far from calm and peaceful inside 
the home. 

Constable Bunks is offering a reward 
of 25 cents to the one who finds and 
returns the bolt of cloth that Buzzle’s 
bull dog took out of the seat of his best 
pants. last Sunday. 

The meeting of the Cornhay Civic 
club broke up in a panic last Tuesday 
evening when Ira Hicks took off his 


’ shoes to ease up his corns a bit. 


x * * 


DEAD STOP 

A motorist enmired in a deep mud 
hole was trying to extricate his machine 
with a spade when a car drew up be- 
side him and the driver shouted: 

“What's the matter, stuck in the 
mud?” 

“No,” answered the stranded motor- 
ist. “My engine died here and I’m 
digging a grave for it.” 

* * 
PEACE OF MIND 

Dr. Strong: “I have taken the liberty 
of sending you my bill again.” 

Patient: “Well, I’ve taken your ad- 
vice and I’m not letting business mat- 
ters worry me any more.” 

* * * 


Another candidate for the dumb bell 
club is the flapper who thought her boy 
friend was exclusive because he told her 
that he quit fueling with ethyl. 

* * * 
FORGOT HER SKATES 

Ella: “I had to walk seven miles last 
night to get home.” 

Clara: “For goodness sake!” 

Ella: “Why, of course.” 

* * * 
PRACTICAL MINDED 

“What is more tempting than a beau- 
tiful’ girl to behold?” 

“A live one to be held.”"—The Dixie- 
gram. 


¥ 
| 
| 
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Hanson Prescribes Balanced Rations 
For Farmers’ Sick Livestock 


Enjoys Healthy Feed Business as Result 


ILLIAM HANSON, Bill’s Feed 
& Mineral Co., Sioux City, [a.. 
has made a success of the feed 
| business by helping his customers solve 
their livestock problems. 
Five years ago Mr. Hanson was a 
farmer. He took over a little feed store 
which he frequently passed on his way 
to the Sioux City stock yards or other 
business destinations. A year later he 
quit the farm to carry on better in 
what he believed was a fine opportunity 
to be of service to the farmer. New he 
numbers his customers by the hundreds 
and the business that he took over cov- 
ers the entire structure and site which 
was once occupied by a lumber yard. 
There is no item of feed or seed that 
Mr. Hanson does not stock. He recent- 
ly received the first carload of commer- 
cial fertilizer for farm use ever shipped 
into Sioux City, and expects it to be the 
means to further growth and progress. 


Investigates Problems 

Mr. Hanson explains that selling the 
farmer what he wants is one thing and 
that of providing him with what 
he actually needs is another. Often- 
times he finds customers demanding cer- 
tain remedial measures when their ani- 
mals or poultry are not doing as well 
as they should. But an investigation 
often discloses the fact that all that is 
needed is a balancing up of the ration. 
He says he has found men buying all 
kinds of medicine for their animals 
when something from the feed store 
added to what the farmer already had 
on the place, or the displacing of the 
unbalanced grain with a good commer- 
cial mixture, solved the problem entire- 
ly. Mr. Hanson keeps on hand the 
stories of these cases so that he can 
relate them to more customers whom 
he wishes to convince. 

“By helping the farmer solve his 
problems you can often save the feeder 
some money and at the same time you 
are putting him into a position to get 
faster gains,” said Mr. Hanson. “Now 
there was a fellow who had 300 pigs on 
feed and he ordered ground oats for 
them. Some might not think it was a 
good policy to tell that fellow that for 
the sake of his own pocket book he 
should feed something else. But I in- 
sisted that he did not want the oats at 
all; that oats were full of fibre; that 
taking everything into consideration 
they were more expensive than they 
seemed. ‘You don’t want it,’ I said. 
‘What is better is a half and half mix- 
ture of rye flour and wheat’ middlings. 
It is actually cheaper at this time, and 
you will get better gains.’ The custom- 
er listened to me and ever since that 

(Continued on Page Thirty-nine) 
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G. G. Frary 


D. W. McMillen 


Harland H. Allen 


Feed Manufacturers Prepared 


For Record Convention 
Meet at French Lick, Ind., June 4, 5, 6 


ORE!” is the signal of the 
American Feed Manufacturers 
: association as plans are rapid- 
ly being completed for the annual con- 
vention and golf tournament to be held 
at the French Lick Springs hotel, 
French Lick, Ind., June 4, 5 and 6. 

L. F. Brown, secretary of the organi- 
zation, who is directing the arrange- 
ments, has obtained an outstanding 
staff of speakers who will discuss spe- 
cial topics of interest to all who attend. 
Three days of business, balanced whole- 
somely with a large variety of enter- 
tainment features, are assured. 

Golfers Warming Up 

Many of the manufacturers who are 
planning to enter the annual golf tour- 
nament which will be held during the 


convention are now getting into form. 


on their respective home courses. The 
main prize will be a loving cup, pre- 
sented by the Penick & Ford Sales Co., 
New York. This trophy was won by 
Harold A. Abbott, vice president, Al- 
bert Dickinson Co., Chicago, in 1929 
and by Edward Drescher, Alfocorn 
Milling Co., St. Louis, Mo., last year. 

Members of the committee who will 
have charge of the golf tournament are 
R. M. Field, traffic manager, American 
Feed Manufacturers association, Chi- 
cago, chairman; E. P. MacNicol, secre- 
tary Southern Mixed Feed Manufactur- 
ers association, Memphis; R. E. Nye, 
Denver Alfalfa Milling & Products Co., 
St. Louis; M. O. Wilson, Tioga-Empire 
Feed Mills, Inc., Waverly, N. Y., and 
Neil Barrett, Northrup, King & Co., 
Minneapolis. In addition to the loving 
cup numerous other prizes will be 
awarded to those who excel in various 
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phases of the game. 

The convention will open at 10 a. m., 
Thursday, June 4. Following the an- 
nual address of D. W. McMillen, Allied 
Mills, Inc., Chicago, president, and re- 
ports of the secretary and treasurer, C. 
B. Rader, secretary, Merchants Ex- 
change of St. Louis, St. Louis, Mo., 
will explain the purposes and functions 
of the St. Louis millfeed futures mar- 
ket. The morning session will be con- 
cluded by G. G. Frary, Vermilion, S. D., 
president Association of American Feed 
Control Officials, who will discuss top- 
ics of interest to manufacturers.. In the 
afternoon, the golf enthusiasts will don 
their plus fours to enter the qualify- 
ing round of the tournament while 
those who are not addicted to the game 
will find many other features on the 
entertainment program planned for 
them. The annual dinner will be held 
in the evening and many surprises are 
awaiting those who attend. 

“For our traditional banquet on the 
evening 6f June 4,” reports Mr. Brown, 
“we are providing unique entertainment. 
It is something entirely different from 
anything we have ever had and is sure 
to please everybody. The details are 
not to be announced in advance of the 
dinner.” 

Will Discuss Business 

An interesting subject is scheduled 
for the opening session at 10 a. m. on 
the following day. J. Ruell Manning, 
bureau of fisheries of the United States 
department of commerce, will discuss 
“The Manufacturing, Distribution and 
Uses of Marine Products with Relation 
to Animal Nutrition.” 

This feature of the program will be 
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followed by another equally interesting 
and timely topic. Harland H. Allen, 
economist of the Foreman-State Na- 
tional bank, Chicago, Ill, will give a 
forecast of business and will analyze 
the present depression. 

Plus fours, hooks and slices, and all 
that goes with the great game of golf, 
will again predominate in the afternoon 
when the winners of the tournament 
will be determined. While the gentle- 
men are proving their ability as golfers 
out on the course the ladies will com- 
pete for awards in bridge at a special 
party arranged for them. 

Officers of the association will be 
elected, reports of committees will be 
heard and a general business discus- 
sion will be held on Saturday morning. 
The convention will be concluded with 
a meeting of the newly elected officers 
and board of directors who will plan the 
future activities of the organization. 


Make Reservations Now 
All persons who plan to attend the 
convention are requested to make early 
hotel and transportation arrangements. 
Private sleeping cars will leave Chicago 
over the Monon route bound for French 
Lick at 9 p. m., June 3. Reservations 
should be made through Mr. Brown, 
who may be reached at the headquar- 
ters of the association, 53 West Jack- 
son boulevard, Chicago. The Central 
Retail Feed association closes its con- 
vention at Milwaukee, June 2 and a 
large group is expected to go direct to 
French Lick from this point. Those 
who plan to travel via Memphis are 
requested to make reservations through 
Mr. MacNicol. He can be reached at 

(Continued on Page Forty-one) 
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ALL THE FACTS 


COMPLETE PORT- 

FOLIO, GIVING ALL 
THE FACTS, WILL BE 
SENT TO FEED MANU- 
FACTURERS, FREE OF 
CHARGE. YOU WILL 
FIND THIS PORTFOLIO 
INTERESTING AND 
HELPFUL. WRITE TO.- 
DAY FOR YOUR COPY. 


to supply adequate vitamin D protection and, as a result, to win friends 


TO HELP 
you 


TOWARDS 
INCREASED 


TONNAG 


R. FEED MANUFACTURER, why mix cod 
liver oil in your poultry mashes, if not 


among poultrymen? YOUR STEADY-USERS MAKE OR BREAK 
THE SUCCESS OF YOUR MASHES. 

Then isn’t it foolish to use any cod liver oil except the one that is 
most certain to give entire satisfaction? Poultrymen know what to 
expect from an otherwise well balanced mash which is protected in 
Vitamins A and D; you can’t blame them for losing cannons when 
results are not absolutely standard. 


satisfactory results. 


Nopco XX brings you a type of Vitamin protection which is im- 
possible to acquire in any other product. It is backed by years of 


Nopco XX, is fortified in Vitamin D potency, making use of the 


anti-rachitic concentrate extracted by the Columbia University process. 
Used at the rate of only % of 1% of the total ration, Nopco XX will 
insure adequate Vitamin D protection, with a generous margin of safety. 

You need this margin of safety to satisfy your customers. It takes 
care of differences in rations, of variations in the individual’s Vitamin 
D requirements; it allows for varying quantities of supplementary feeds, 
and partially makes up for differences in the mineral balances of rations. 

Every lot of Nopco XX is tested, on chicks for Vitamin D potency, 
as well as on rats for potency in beth Vitamins A and D. Experience 
has proved that rat tests alone will hot adequately gauge the efficacy of 
cod liver oil for poultry feeding. This extra test is another way in which 
Nopco XX helps you make friends of your casual customers. 


Nearly 600 Feed Manufacturers Now Use Nopco XX 


BOSTON 


NATIONAL OIL PRODUCTS COMPANY, INC. 


CHICAGO SAN FRANCISCO 
EXECUTIVE OFFICES: 38 ESSEX STREET, HARRISON, N. J. 
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Qwn This Miracle Mill 


The Owensboro, Ky., Miracle Mill on Jan. 30th, 1931. Practically 
the same scene every grinding day. 


This mill is making good feeds out of the farmers roughage by first 
cutting it up on our hay cutter, then running it through the Miracle 
Ace Hammer Mill, then through the Miracle Sweet Feed System. 


This is the fastest growing milling business in the country. 


You ought to be the MIRACLE MAN in your community before 
some one else takes it up. 


There is nothing else like it. Investigate it right now. We will 
help you do so if you will ask for our booklets describing it. 


The Anglo American Mill Company 


THE WORLD’S LARGEST BUILDERS OF GRAIN GRINDING MACHINERY 
270-300 KENNADAY AVE. OWENSBORO, KY. 
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Prof. F. B. Morrison 


Cornell University, Ithaca, N. Y. 


FEEDS AND FEEDING 


Special Department for Our Readers 


Written exclusively for The Feed Bag 


Prof. J. G. Halpin 


University of Wisconsin, Madison 


Successful Chick Feeding 
Discussed by Halpin 


EED dealers and poultry keepers 
kK seem te be very much interested 

in the possibility of using. the 
same mash for starting and as a grow- 
ing mash. A number of inquiries have 
been received that ask the question 
“Can our customers use the same mash 
for starting and growing the chicks or 
must they change to a growing mash 
when the chicks get to be six to ten 
weeks of age.” They also ask the ques- 
tion ‘What is the usual difference be- 
tween a starting and growing mash?” 

Difference in Mashes 

I will try and answer the last ques- 
first. Poultrymen are gradually 
coming to thé idea of feeding a higher 
protein feed the first few weeks. For 
years many writers advocated a low 
protein starting mash and then a higher 
protein growing mash but many care- 
ful trials have shown the advantage of 
having a starter mash that is relatively 
rich in good proteins. Even today some 
of the companies are putting out a 
growing mash that is higher in total 
protein than their starting mash but as 
a rule the starter mash will ccntain 
more of the good proteins such as the 
protein from milk. In years past these 
good proteins have usually been rather 
high in price, but the low price of milk 
this year makes it easy to build a high 
quality starter mash. 

The usual difference, then, between a 
starter and growing mash is that the 
starter is usually better fortified with 
the good proteins. In this way the 
baby chick is given a good start so that 
he can build his body very rapidly. As 
the chick gets older the rate of growth 
slows down somewhat and consequently 
less good protein is needed. 

Question of Costs 

The question, then, of using the same 
mash for starting and growing the 
chicks is one of cost. With the rela- 
tively low price! of milk this year there 
is no reason why chicks cannot be car- 
ried right straight through on starter 
mash with grain added to reduce the 
protein intake. A mash that is really 
good for the first week will be found to 
supply the chick’s needs on the tenth 
week or any other week during the 
growing period. But as stated above, 
the tendency for the chick to grow; i. 


e. the rate at which it doubles its body 
weight gradually slows down. If we 
keep on feeding too much good protein 
rich feed, we have a tendency to bring 
the pullets into egg production at too 
early an age. 

The question that comes up in this 
connection is “how old should a pullet 
be before it starts to lay.” The only 
answer that I can make is to say that 
personally, I do not believe that a cor- 
rect mathematical answer can be given. 
It seems to me that it is a matter of 
doing a certain job before undertaking 
another. The first job in this. case is 
for the pullet to grow and reach normal 
body weight, build normal bones and 
put on its adult plumage. 

When Laying Starts 

The length of time that it takes a 
pullet to accomplish this will depend 
upon the breeding, the feeding and man- 
agement, and to a certain extent, the 
time of year. Early hatched chicks 
have a decided tendency to grow faster 
than later hatched chicks partly because 
they come from eggs that give them a 
better start on the average, and partly 
because of climatic conditions. 

The normal size for one strain differs 
decidedly from that of another. Usual- 
ly with Leghorns the weight should be 
from three and one-half to four and 
one-half pounds before any eggs are 
produced. For best results it is neces- 
sary to have not only normal weight 
for the strain but the bones should be 
well formed and the adult plumage at 
least practically complete before the 
first eggs are produced. ‘ 

When too much good protein feed 
is fed from hatching time through the 
growing period, then there is often a 
tendency for the pullets to start to lay 
while they are still wearing their “ju- 
nior”’ plumage. When this happens, the 
pullets will usually lay a few dozen 
eggs and then molt at the season of 
the year when egg prices are best. 

Changes in Feeding 

Many times we have had the privilege 
of handling pullets that have started to 
lay at four months of age. Usually 
such pullets do not have complete adult 
plumage and consequently cannot be de- 
pended upon to keep on laying. Very 
often when the pullets first begin to 
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show signs of too early laying, the own- 
er starts in to make drastic changes in 
their ration. In some cases the owner 
takes the mash away from the pullets 
and starts to feed nothing but corn. 
This usually does not give the desired 
result. The time to make the change is 
weeks earlier. 

Usually the best plan is to begin to 
reduce the good proteins in the ration 
when the chick is from four to six 
weeks old. For many of us the easiest 
way to reduce the protein in the in- 
take is to begin to feed some grain 
when the chicks are about four weeks 
old. A good plan is to feed a little 
whole wheat or whole wheat and 
cracked corn or some similar mixture. 
One should feed a little at night at first 
and gradually increase the amount of 
grain. The more grain they eat, the 
less mash they consume and consequent- 
ly the protein intake is reduced. Of 
course, no hard .and fast rule can be 
given because the amount of gocd pro- 
teins in the different starter mashes var- 
ies and the different strains of chickens 
vary greatly. 

Differences in Chickens 

A slow growing, late developing strain 
will need to be fed more mash and less 
grain so as to help hustle them into egg 
production. For instance, in one day 
we had six letters from people that had 
keen using the same ration for their 
chicks. Four of them said that their 
pullets came into egg production at just 
the right time; one complained that her 
pullets began to lay too early, while 
the other said that the pullets did not 
begin to lay as early as they should. 
The person that had the pullets begin 
laying too early will need to feed more 
grain this year or else use a growing 
mash containing less good protein, while 
the other one whose pullets laid too 
late will need to do just the opposite 
with that strain so as to hustle them 
into eggs at an earlier age. 

At the same time, it is very doubtful 
if the person with the slow, maturing 
strain can equal the results of the more 
rapid growing and quicker maturing 
type. All that liberal feeding of good 
proteins can do for the slow strain is 
to get them grown and into laying ear- 
lier than would be the case on a ration 
less rich in good proteins. Poultry 
keepers of the future will pay more and 
more attention to the matter of quick 
maturity combined with good size. It 


is not enough to breed a quick matur- 
(Continued on Page Thirty-four) 
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Business Will Improve by Fall 
New Richmond Club Told 


ORE than 40 feed dealers en- 
joyed several interesting and 
helpful talks as well as a good 
chicken dinner at the regular meeting 
of the New Richmond District Dealers 
club of the Central Retail Feed asso- 
ciation at the Hotel Beebe, New Rich- 
mond, Wis., Monday evening, April 20. 


Joe Huenink, Equity Produce Co., 
Baldwin, Wis., president of the group, 
presided at the meeting and also read 
a paper on “Rates of Depreciation”, 
which is published elsewhere in this 
issue of The Feed Bag. Secretary John 
Vrieze, Woodville Elevator Co., Wood- 


ville, Wis., conducted the “Question 
Box,” which concluded the evening’s 
program. 

Several songs were presented by John 
S. Dodson, Siren Dairy association, 
Siren, Wis., accompanied by his wife 
and the first speaker was H. A. Van- 
derhoof, animal nutrition expert of the 
Stuhr-Seidl Co., Minneapolis. Mr. Van- 
derhoof complimented the dealers of the 
New Richmond club territory for the 
exceptional type of service they are ren- 
dering the farmers and feeders of their 
community and expressed the belief that 
because of this service, the feed busi- 


SrrawBERRIES! There they are, the fruit of 
Spring. .. good to look at. ..good to eat. Nourished 
into all of their goodness by the food and water of 
the soil and the sun and air above it. The very same 
things that nourish the corn and cotton of the fields 
and the flowers and vegetables of the garden. 

Consider strawberries or corn planted in very 
poor soil...soilthat holds only part of the food 
that these plants need. The result is scrawny 
strawberries and stunted corn. In this respect, 
stock and chickens are much like these plants. 
They make eggs and milk and pork from feed... 
and what a job they can do...if their feed con- 
tains all the things they need. 

Containing all the things stock and chickens 
need...that's the story of Purina Chows. A story 
that means more eggs and milk and pork per 
Checkerboard bagful of Chows...more than you 
can expect elsewhere per feed dollar spent. That 
means every layer is making eggs, every cow 
making milk, every hog making pork, and doing 
the best possible job of it when Purina Chows is 
their feed. Like the strawberries in the choicest 
corner of your garden, like the corn in the best of 
your fields, your stock and chickens will be doing 
the best possible job for you, when they are feed- 
ing from the Checkerboard bag. Many in your 
neighborhood know...they are feeding it. Purina 
Mills, 923 Checkerboard Square, Saint Louis, 
Missouri. 


MAKERS OF 


63 CHOWS fori end POULTRY 
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ness had suffered less in their territory 
than in any other territory of the 
Northwest. 

“Business should improve during the 
coming fall and winter,” he said, “be- 
cause (1) poultry products prices 
should be higher, (2) feed by-products 
prices are so low that consumption 
should be stimulated, (3) farmers are 
beginning to concentrate their expendi- 
tures on investments which will increase 
their earning power, (4) general busi- 
ness conditions should be better and 
(5) there is an increasing tendency 
toward specialization in profitable farm- 
ing activity rather than in the diversifi- 
cation which has been so widely her- 
alded the past decade.” 

G. W. Lycan, Hammond, Wis., St. 
Croix county agent, discussed fertiliz- 
ers, saying that its use should be con- 
tinued and increased despite the talk 
of overproduction, because prosperity 
demands efficient production and the 
farmers who are producing efficient- 
ly are making money even in this period 
of depression. He described fertilizer 
tests which are being made in the coun- 
ty and recommended fertilizers best 
suited for various St. Croix county 
crops. 


J. E. Davis, Northern Supply Co., 
Amery, Wis., read a paper on the port- 
able mill epidemic which is published 
elsewhere in this issue of The Feed 
Bag. Other speakers were W. A. 
Maney, Minneapolis, president of the 
Minnesota Feed Dealers association, 
and David K. Steenbergh, Milwaukee, 
secretary of the Central Retail Feed 
association. 

The club voted to hold its next meet- 
ing at Baldwin, Wis., in honor of Pres- 
ident Huenink. Election of officers will 
be held at the next meeting and E. H. 
Sather, New Richmond Roller Mills 
Co., and Mr. Steenbergh were appointed 
to serve as a nominating committee. 

Cigars were distributed at the meet- 
ing with the compliments and in special 


wrappers of the New Richmond Roller 
Mills Co. 


L. L. HUDSON, Carthage, Ill, who 
has been in the feed business for 44 
years, has sold his stock and retired. 


C. & S. FARMERS EXCHANGE, 
Chagrin Falls, Ohio, opened its new 
offices and salesroom Wednesday, April 
8. Frank Judd is the manager. The 
firm will handle a complete line of feeds 
and coal. 


WANTED: DAIRY FEEDS 

Cottonseed flour dissolved in water 
with corn mash is the only feed in addi- 
tion to fodder which is used for dairy 
cows in Venezuela, South America, ac- 
cording to a letter received from a firm 
in that country by L. F. Brown, secre- 
tary of the American Feed Manufactur- 
ers association. The company reports 
that it is interested in the importation 
of ready mixed feeds and solicits prices 
of American producers. 


; 
Foob, WATER and SUN~ 
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Sound Merchandising, Hard Work 
Made Depression Detour 


Putnam County Store Shows Decided Gains 


HE Putnam County Farm Bu- 

reau. Feed store, Greencastle, 

Ind., is one place that hard times 
didn’t hit. And the reason that depres- 
sion gave it a wide berth was chiefly 
because of the barriers put up against 
it by R. C. Smythe, general manager, 
in the form of well planned merchan- 
dising and hard work. Business was 
started about a year and a half ago and 
it was necessary to borrow money to 
begin operations. 

“In spite of the depression,’ Mr. 
Smythe cheerfully reports, “we paid off 
all we owed last December and at the 
end of the year had a surplus of $3,600 
which we turned back into stock.” 

Employed Field Man 

Shortly after the firm opened for busi- 
ness a field man was employed. He 
visited the farmers, gave them circulars 
and advised them on the best methods 
to feed their livestock. Many oldtimers 
were converted from the practice of us- 
ing home grown grains to feeding a bal- 
anced ration. They were directed to the 
Putnam County Farm Bureau Feed 
store, where they were assured that they 
could obtain the feeds that would in- 
crease their profits and lower their cost 
of production. 

To supplement this field service, Mr. 
Smythe sent out a series of direct mail 
advertising. The combination of per- 
sonal and mail contact literally made 
customers flock to the store. 

Four trucks are kept busy delivering 
feed to the rural trade. The men at 
the wheel have a knowledge of feeds 
and feeding and they help to sell the 
farmers on the merits of the store’s ad- 
vertised brands. In the office of the 
store there is a large map of Putnam 
county showing the routes which the 
four trucks cover. Practically every 
farmer is reached and the staff keeps 
everlastingly after business. 

Blackboard Lists Prices 

In addition to the four men who are 
out on the road, two others assist in 
the work at the mill. Mr. Smythe man- 
ages the business and his daughter does 
the bookkeeping. The plant is 170 feet 
long and 60 feet wide, is fully equipped 
with grinding and mixing machinery, 
and has warehouse space to store 14,000 
bushels. 

The office is neatly arranged. Mr. 
Smythe and the bookkeeper have indi- 
vidual desks. The circulars advertising 
the various brands of feed are neatly ar- 
ranged in conspicuous array so that the 
feeder can easily help himself. On one 
wall is a blackboard marked off in the 
form of a chart. The various brands 
of feeds and the prices are listed on it. 
Mr. Smythe reports that this plan saves 


made it pay from the start. 


that all sales are for cash. 


time since the customer can learn the 
price without asking for it. It also helps 
to advertise the store’s products. 

“Our sales are increasing almost 
every day,’ said Mr. Smythe, as he 
proudly leaned back in his chair. “We 
just had a carload of feed shipped in a 
week ago and it’s all gone now. We 
can hardly keep enough poultry feed in 
stock. The people like it and they tell 
their neighbors about it. That's good 
advertising for us.” 

Laugh at Depression 

The Putnam County Farm Bureau 
Feed store belongs to the farmers. They 
pay the regular price for their feeds and 
if at the end of the year there is a sur- 
plus in the treasury it is returned to 
them in dividends, unless by mutual 
agreement it is agreed that it would 
be used to expand the business. 

“Our cooperative work has been very 
profitable,” said Mr. Smythe. “The de- 
pression hasn't hurt us. Our member- 
ship has increased and we now have 
about 500 on the list.” 

One of the chief reasons why the 
store was able to pay its debts and turn 
$3,600 into the treasury is because busi- 
ness is conducted on a cash basis. Mr. 
Smythe is convinced that this is the 
only method of conducting a successful 
feed establishment. Business from Jan- 
uary 1 to April 1 this year showed an 
increase of 40 per cent over the same 
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R. C. Smythe, left, opened a feed store for the Putnam 
County Farm bureau in the midst of the depression and by 
hard work and a well planned merchandising campaign 
Inset shows his daughter 
who keeps books and politely but firmly informs customers 


period in 1930. No additional charge is 
made for delivering feeds to the farms. 
The cost is absorbed in the margin al- 
lowed in the quoted price. 
Farmers Like Manager 

Although Mr. Smythe is too modest 
to mention it, there is no doubt that 
he is responsible for the greatest share 
of the success of the Putnam County 
Farm Bureau Feed store. He has a 
pleasing personality and is friendly to 
everyone. The farmers often come into 
the office and tell him their troubles. He 
is always willing to listen and gives 
them valuable advice on the care and 
feeding of their livestock, of course, 
never forgetting to put in a good word 
for his feeds. He takes an interest in 
their welfare and it is these little per- 
sonal touches which in the aggregate 
reflect themselves in continually increas- 
ing sales and repeat business. 


J. W. THOMAS, West Salem, Wis., 
has purchased the Chaseburg Roller 
Mills, Chaseburg, Wis., from S. C. Veh- 
renkamp. 


C. L. SMITH, Wisconsin and Minne- 
sota representative of the Marden-Wild 
Corp., Chicago, Ill, mourns the death 
of his mother who passed away at her 
home in Little Rock, Ark., April 29. 
Mr. Smith’s many friends extend their 
sympathy in his bereavement. 
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Quaker 
FUL Q-PEP 


POULTRY FEEDS 


Airplane View of the Cedar Rapids, lowa, Mill 


Quaker Dealer this year 


This year, of all years, it pays to be a Quaker Dealer. The feeder 
must select his feeds carefully. Feeding for profit requires care- 
ful management. Only good feeds — feeds that show worth-while 
results—will bring repeat sales. And Quaker Feeds are good 
feeds. They offer highest production results at the very mini- 
mum of money spent. The Quaker line of live stock and poultry 
feeds will make many new friends this year— friends that will 
become regular, year-round users. Maybe The Quaker Oats 
Company can help you, in holding old customers and in finding 
new ones. Why not investigate? Write us a card or letter. 
Just say that you want to find out about the Quaker Selling Plan. 


THE QUAKER OATS COMPANY, CHICAGO, U.S. A. 
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Quaker Quaker Quaker Quaker 
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BUY QUAKER FE S IN STRIPED SACKS 


YOUR CONVENTION The feed trade will spend approximately $100,000 
AN INVESTMENT organizing, conducting and attending conventions 
during the next two months. This is considerable 
money when we remember how few firms are really making a profit this year, 
and it is therefore very proper to ask the question: “Is it all worthwhile?’ 


What will we get for $100,000? Is it worthwhile for us to spend all this 
money and in addition to neglect our business for several days while we go to 
Milwaukee for the Central Retail Feed association convention, to French Lick 
for the American Feed Manufacturers association convention, to Cleveland for 
the Ohio Grain, Mill & Feed Dealers association convention or to Bolton 
Landing on Lake George for the Eastern Federation of Feed Merchants con- 
vention, etc.? 


Let us consider the possibilities we have to profit by convention attendance. 
Conventions enable us to get together at one central point for the purpose of 
becoming better acquainted with each other, discussing our mutual problems 
and listening to addresses on our problems which are made by especially capable 
men who could not bring their message to us at all the many scattered places 
in which we are usually at work. 


Conventions broaden our vision. They take us away from our own offices 
and our own cities or towns and permit us to rub elbows and exchange ideas with 
some fellow, perhaps living many miles away, who is meeting problems very 
similar to our own. We are permitted to discover, at first hand, what the other 
fellow is doing and how he is doing it. We enter an environment where we may 
be inspired to greater efforts and from which we should return home with in- 
creased determination and new vigor. 


Conventions are worth all they cost, providing we are seriously interested 
in getting all we can from them. The extravagance of conventions is not the 
fault of the conventions or the convention programs but is due to the attitude 
of many who attend conventions. A trip to a convention should be considered 
as a business trip and we must feel that we are neglecting our business if we are 
not present at every convention session and do not make every effort to rub 
elbows and get acquainted with the other business men who are in attendance. 


The business world is now engaged in a program of strict economy of pro- 
ducing and selling. It is endeavoring on every hand to improve its efficiency. 


Let us apply the same principles in attending our convention. We should 
go with the idea of making a profitable business trip. We should make it a 
primary rule to be present at every business session where we can obtain ideas 
to economize in our business and improve our efficiency in merchandising and 
other vital departments. Every word of the speakers’ addresses should be 
absorbed, remembered and applied when we return to our daily duties. Our 
hand should be freely extended in greeting our fellow members so that as an 
industry we may better understand each other and promote our general pro- 
gress. We should gather the ideas others offer and we should tell our experi- 
ences in return. 


This does not mean that the convention should be all work and no play. 
But business should come first. Our primary aim should be to make our con- 
vention investment pay dividends, and then, if we take time to enjoy ourselves, 
our entertainment will be well deserved. 
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DIAMOND 


CORN 


GLUTEN MEAL 


the ideal mash ingredient 
High protein —Vitamin A potency 


Diamond Corn Gluten Meal ought to 
be going into consumption with your 
poultry-feed customers. A mash con- 
taining Diamond has the foundation 
of economical egg production and there- 
fore the foundation of customer-satis- 
faction and repeat business for you. 


These are the qualities that make 
Diamond ideal for the mash: 
High protein (minimum 40%), 
; Low fibre (average 2%), 
High percentage of digestible 
nutrients (over 80%), 
Vitamin A potency, 
Ideal consistency for the mash, 
All corn. 


Mixers everywhere are improving their 
mashes and lowering ingredient costs 
by the inclusion of Diamond. 

For further information see our 
salesman or write us. 


40% Protein Guaranteed 


RATION SERVICE DEPT. 
Corn Products Refining Company 
17 Battery Place, New York City 


| 
Quality | 


The finest quality pro- 
ducts at the lowest 
price—that is the tribute 
paid us daily by satisfied 
users of 


‘RED 3” Brand: 
Rolled Oats 
Steelcut Oatmeal 
Whole Oat Groats 
Ground Oat Groats 
Feeding Oatmeal 
Hygrade Oatfeed (11% Protein’ 
Reground Oat Hulls 
Unground Oat Hulls 
Fine Ground Oat Hulls 
White Hominy Feed (7% Fat) 


Wire us for Quotations 


The Corno Mills Company 
East St. Louis, Ill. 


Three Minute Cereals Company 
Cedar Rapids, Iowa 
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E. S. Woodworth & Co. 


MINNEAPOLIS, MINNESOTA 


Offer a complete line of 


Millfeeds 


OIL and COTTON SEED 
MEALS 


either straight or mixed cars. 


Large warehouse facilities and com- 
plete stocks insure prompt shipment. 


Grain we ofer: 
Oats, Corn, Rye, Barley 
and Chicken Wheat 


pepe WIRE OR PHONE 
ATLANTIC 4593 for PRICES 


Try Us. You will like our service. 
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Federation Picks Lake George, N. Y. 


For Summer Convention 


Meets June 29, 30 Amid Scenic Surroundings 


AKE GEORGE, often called the 

most beautiful in the United 

States, has been selected as the 
scene of the summer convention of the 
Eastern Federation of Feed Merchants 
which will be held June 29 and 30. The 
meetings will be held at the famous 
Sagamore club which is located on a 
picturesque island near Bolton Landing, 
N.. ¥. 

The convention will not begin offi- 
cially until Monday, June 29, but it is 
expected that the delegates and their 
families will take advantage of the week 
end to travel by motor and will arrive 
early Sunday afternoon. Registration 
of delegates will begin on Sunday to 
avoid delay on Monday morning. 

Clinic for Business 

The directors will hold a breakfast 
conference at 8 o’clock Monday morn- 
ing when the final plans for a “Business 
Clinic” will be made. Members of the 
new board of governors will be greeted 
by the directors at the breakfast con- 
ference and the organization of the 
board will be completed. 

Promptly at 9:45 a. m., President 
McIntyre will call the convention to 
order. After reports of the officers have 
been heard and committees appointed, 
the Business Clinic will be opened. The 
clinic is a new departure that is expect- 
ed to be of great benefit to the retail 
merchants. Several of the outstanding 
retailers will give 15 minute reports on 
trade problems and will conduct dis- 
cussions under the leadership of the 
clinic “mentors.” Some of the subjects 
already assigned are “Can Chain Stores 
Replace Local Merchants?”, ‘New 
Overhead Economies That Increase 
Profits,’ “How to Departmentalize a 
Retail Feed Business,” “Advertising 
That Increases Sales to Old Custom- 
ers,” “Collection Methods for Periods 
of Depression.” 

Other subjects will be added and the 
names of the speakers announced in the 
next issue of The Feed Bag. The com- 
mittee requests the members to send in 
any subjects that they would like to 
have discussed before the convention. 
Those which are pertinent to the en- 
tire trade will be used. 


Will Tour Lake Region 


Business sessions will be confined to 
the morning, leaving the balance of the 
day for full enjoyment of the activities 
afforded by the Sagamore club. A golf 
tournament will be on the program: for 
one afternoon and a horse shoe pitching 
contest is expected to stir up much ex- 
citement. 

Each day, at the conclusion of the 
morning session, a luncheon program 
will be arranged. Speakers who are fa- 


EAR YE! Hear ye! 
eastern states. 


ourselves. 


tending the convention. 
Fred M. McIntyre, President. 


President McIntyre’s Proclamation 


All retail feed and grain merchants of the 
The summer convention and annual meeting of the 
Eastern Federation of Feed Merchants will be held at the famous 
Sagamore club, Bolton Landing, Lake George, N. Y., June 29 and 30. 
Never before in our history has there been such a need for us to get 
together and discuss our common problems. 
will be discussed during the two day “Business Clinic”. 
I call upon you merchants—large and small alike—to come to this 
convention and share in our efforts to improve the trade, to keep it on a 
high plane of service to our customers and of satisfaction and profit to 


Our members should use their influence to interest the other mer- 
chants in their sections in becoming members of our organization and at- 
Please accept this as my commission to you.— 


Every phase of the business 


miliar with the historic lore of Lake 
George will be guests of the federation. 
Negotiations are being made with two 
old guides who have conducted parties 
back into the wilds of the mountains to 
tell of big game hunts and swap tales 
about the big fish that got away. 

One of the lake steamers will be char- 
tered to take the delegates on a sight 
seeing tour. Stops will be made at all 
important points and a guide will tell 
about the summer palaces that surround 
the lake. 

At the conclusion of the Business 
Clinic on Tuesday, June 30, officers will 
be elected for the new year. The retir- 
ing officers are Fred M. McIntyre, presi- 
dent; Albert J. Thompson, vice presi- 
dent; Frank T. Benjamin, treasurer, and 
W. A. Stannard, secretary. 

Governors to Be Feted 

The board of governors, which will 
convene for the first time, will be offi- 
cially presented to the members. The 
members of the board will occupy 
places of honor at the banquet, which 
will take place on the evening of June 
29. The banquet will be held in the 
gorgeous dining room of the hotel and 
it is the aim of the committee to make 
it an event that will be long remem- 
bered. In addition to the orchestra, 
song leader and other usual features of 
entertainment, the committee is nego- 
tiating with several performers of un- 
usual merit. 

Special social programs will be ar- 
ranged for the ladies during the busi- 
ness meetings and throughout the con- 
vention. A committee of ten ladies, 
who have attended previous summer 
conventions of the federation, has this 
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feature in charge. Announcement of the 
completed plans will be mailed to all 
members and their wives in a few days. 


Special rates have been obtained at 
the hotel for convention delegates. The 
usual rates are $12.00 to $18.00 per day, 
American plan! The Sagamore club has 
arranged for convention rates of $6.00, 
$7.00 and $8.00 per day, meals included. 
And how good the meals are! One 
guest with whom the committee talked 
said that he had circled the world sev- 
eral times but found no place where the 
cuisine compared with the Sagamore. 
Members are urged to make early res- 
ervations direct with the hotel after 
May 15. The address is the Sagamore, 
Bolton Landing, Lake George, N. Y. 

The Sagamore club is easily reached 
by all members of the federation. From 
northern New York the route will be 
through the Adirondack trails to the 
Albany-Montreal highway and thence to 
Bolton .Landing via Lake George vil- 
lage. From other points, the most_di- 
rect motor route will be to Albany and 
thence north on the concrete highways 
through Saratoga Springs, the Saratoga 
Battlefields, historic Schuylerville, the 
Burgoyne Trail to Glens Falls. Here 
may be seen the Fugitive’s Cave where 
most of the thrilling scenes of “The Last 
of the Mohicans” were laid. 

The next fifteen miles, much of which 
borders Lake George, affords one of the 
most scenic trips in the country. From 
Lake George village to Bolton Landing 
is often called “Millionaire’s Row” be- 
cause of the summer palaces that are 
set in gorgeous surroundings on the lake 
shore. 

(Continued on Page Twenty-six) 
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ONE Car 


OLD MEDAL Dealers unload a full line of Manufac- 
tured Feeds, Mill Feeds and Flour— All from 
ONE Car! 


They operate under the Gold Medal Mixed Car Plan—the 
modern common-sense mcihod of purchasing feeds and 
flour—the plan that not only works for their convenience, 
but saves them money in 6 different ways. 


1—They do business on less capital. 2—They triple their 


- turnover, getting 3 profits instead of 1. 3—Their stocks 


are always fresh. 4—They need less warehouse space. 5— 
They lower their inventory. 6—They offer their trade the 
highest quality merchandise under the best known and 
advertised brand “Gold Medal”. 


Their purchasing dollars are all working for them, not tied 


WASHBURN CROSBY COMPANY 
of GENERAL MILLS, INC. 


MINNEAPOLIS KANSAS CITY 


“FARM-TESTED” 


why not now? 


up in surplus stock waiting for purchasers to turn them 
into profits. Instead of buying 3 cars, one each of Manv- 
factured Feeds, Mill Feeds and Flour, at approximatcly 
$3500, Gold Medal Dealers simply buy ONE CAR that 
contains all items at approximately $1175! Their purchas- 
ing dollar does the work of three! They sell feeds that 
are Farm-tested for profit to the feeders. 


The Gold Medal Mixed Car Plan is just one of the many 
Gold Medal features designed to increase dealer profits. 
It is simply another indication of the cooperation which the 
World’s Largest Milling Organization gives its dealers. 
Write for particulars about the Gold Medal Franchise in 
your territory—find out the full list of reasons why Gold 
Medal is the most profitable line to sell! 


BUFFALO 


© G. M. Co., 1930 
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Knockout Program 
Arranged For 
Central Convention 
June 1 and 2 


PROGRAM picked to score a 

knockout over “Kid” Depression 

is being arranged for the Central 
Retail Feed association convention, to 
be held June 1 and 2, when the largest 
gathering in the history of the feed 
trade is expected to assemble at the 
Schroeder hotel, Milwaukee. 

Experts agree in predicting that the 
deciding round will be won when Syd- 
ney Anderson, vice president of General 
Mills, Inc., Minneapolis, addresses the 
luncheon meeting Monday noon, June 1. 
Mr. Anderson will discuss merchandis- 
ing problems of the retail flour and feed 
dealer. He is an inspiring speaker and 
particularly fitted to handle the subject 
assigned, having general supervision of 
the retail stores operated by subsidiaries 
of General Mills in New England and 
the Northwest. Mr. Anderson is a for- 
mer congressman and past president of 
the Millers National Federation. 

Halpin to Teach School 

Another round which “Kid” Depres- 
sion is favored to lose will bé featured 
by the work of J. G. Haipin, professor 
of poultry husbandry at the University 
of Wisconsin, Madison, in conducting 
the Busy Dealers’ Feeding school of the 
convention, Tuesday morning, June 2. 
Professor Halpin is one of the out- 
standing poultry authorities of the coun- 
try and this year has been associate 
editor, with Dr. F. B. Morrison of Cor- 
nell university, of the Feeds and Feed- 
ing department of The Feed Bag. 

Serving and selling the poultryman 
has become such an important part of 
the business of the retail feed dealer 
during the past two years that instruc- 
tion at the 1931 convention school will 
be concentrated on helping the dealers 
solve problems arising in the care and 
feeding of poultry. A new feature will 
be a written examination which Pro- 
fessor Halpin will conduct for his dealer 
students at the opening of his class. 
Short periods during the school will also 
be devoted to discussions of feed inspec- 
tion revelations, led by W. B. Griem, 
chief chemist of the feed and fertilizer 
inspection division of the Wisconsin de- 
partment of agriculture and markets, 
and seed control work led by E. D. 
Holden, secretary-treasurer of the Seed 
Council of Wisconsin, of which the Cen- 
tral Retail Feed association is a mem- 
ber. 

More telling blows will be delivered 
against “Kid” Depression by C. Neil 
Barrett, manager of the feed department 
cf Northrup, King & Co., Minneapolis, 


who will bring a.message from the feed 
manufacturers in his capacity as presi- 
dent of the Northwest Mixed Feed Man- 
ufacturers association. Mr. Barrett has 
addressed two previous Central Retail 
Feed association conventions and is 
recognized as a well-informed student 
of the problems of the feed industry. 

Delegates will be welcomed to the 
convention in an address ai the opening 
session Monday morning, June 1, by 
A. L. Flanagan, treasurer of Fraser- 
Smith Co., Ltd., and president of the 
Milwaukee Chamber of Commerce which 
will soon be known as the Milwaukee 
Grain & Stock exchange. Mr. Flanagan 
is popularly called the “fighting Irish 
president of the Dutch grain exchange” 
and promises to put “Kid” Depression 
on the floor for at least a count of five 
in his opening round. The association 
officers will present their reports and 
other speakers, whose names cannot be 
announced at this time, will discuss such 
subjects as the Russian five-year plan, 
legislation affecting the feed trade, etc. 

The outcome of just one round is 
doubted by the experts who are watch- 
ing arrangements for the convention 
program. Only bonafide retail feed deal- 
ers will be permitted to contest in this 
round which will be in the nature of a 
“free for all” and is scheduled for Mon- 
day afternoon, June 1. Retail feed deal- 
ers will hold this session behind closed 
doors and it is expected many subjects 
such as portable mills, cash basis, credit 
and collections, chain stores, grinding, 
mixing and delivery charges, etc., will 
be given! attention. 

Jouno Banquet Toastmaster 

The main social feature of the con- 
vention will be a banquet, entertain- 
ment and dance in the Silver ballroom 
of the Schroeder hotel, Monday evening, 
June 1. The toastmaster will be John 
Jouno, manager of the feed department 
of the Donahue-Stratton Co., and chair- 
man of the Central Retail Feed asso- 
ciation entertainment committee of the 
Milwaukee Chamber of Commerce. The 
Milwaukee exchange will supply enter- 
tainment for the banquet and Mr. Jou- 
no’s committee is also arranging a pro- 
gram of entertainment for the ladies 
throughout the entire period of the con- 
vention. There will be no speaker at 
the banquet but Mr. Jouno promises 
plenty of vaudeville entertainment and 
a “hot” dance orchestra. 

The convention will officially close 
with election of officers for the ensuing 
year about Tuesday noon, June 2, and 
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Sydney Anderson 


following adjournment all men regis- 
tered at the convention will be enter- 
tained at a complimentary luncheon at 
the Val Blatz Brewing Co. plant 
through the courtesy of A. L. Klein, 
secretary. Admission to the Blatz 
plant will be by ticket only and del- 
egates who attended the Blatz party 
following the 1930 convention still recall 
what a privilege it was to be among 
those present. 
Founders to Be Honored 

Members of the original Committee 
of 30, who founded the Central Retail 
Feed association five years ago, will be 
guests of honor at the convention and 
will be decorated with special badges. 
Members of the committee still living 
are W. E. Brobst, Guy V. Dering, Bent- 
ley Dadmun, Edward Devorak, T. R. 
Evenson, Joe Free, W. T. Hahn, G. 
W. Healy, W. L. Huson, A. A. Huber, 
L. J. Hartzheim, B. L. Jones, M. A. 
Joshel, H. E. Jaeger, E. R. Klinner, K. 
B. Laubenstein, D. W. McKercher, 
Frank S. Orton, Charles Pollow, A. L. 
Peters, C. R. Richardson, M. E. Shurt- 
leff, G. W. Spear, G. A. Schlegel, O. 
W. Timm, W. C. Young and H. Zeitler. 

General arrangements for the conven- 
tion are in charge of a committee in- 
cluding David K. Steenbergh, managing 
editor of The Feed Bag, chairman and 
secretary of the association; Walter 
Uebele, Burlington Feed Co., Burling- 
ton, Wis., president of the association; 
W. N. Knauf, Knauf & Tesch, Chilton, 
Wis.; W. G. Haertel, Walter Haertel 
Products Co., Minneapolis; and L. J. 
Hartzheim, Hartzheim Fuel & Feed Co., 
Beaver Dam, Wis. 

Serving on the reception committee 
for the convention are J. E. Davis, Nor- 
thern Supply Co. Retail Stores, Inc., 
Amery, Wis.; John E. Koziczkowski, 
Amherst Junction, Wis.; Frank Bohn- 
sack, Farmers Feed & Fuel Co., Bur- 
lington, Wis.; Earl Smith, Clintonville 
Coop. Elevator Co., Clintonville, Wis.; 
C. M. Beverly, Dundee Lumber Co., 
Dundee, I1l.; Roland Reinders, Reinders 

(Continued on Page Thirty-one) 
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Federation Picks Lake George 
For Summer Convention 


(Continued from Page Twenty-three) 

Delegates who plan to travel by rail- 
road will change at Albany, N. Y., to 
the Delaware & Hudson, proceeding to 
Lake George village. They will be met 
by boat or motor for the last ten mile 
journey to the Sagamore club. 

Many Hotel Features 

The Sagamore hotel was completed 
last year, replacing the old structure, 
which was destroyed by fire. The new 
building is equipped throughout with 
sprinklers and has every modern con- 
venience for the comfort and pleasure 
of the guests. It is set well back from 
the shore on a rolling knoll so that a 
wonderful view of the lake is afforded 
from the spacious porches. The shaded 
lawn will be vivid with the bright col- 
ored tea tables and brilliant sun um- 
brellas. 

The hotel contains 200 rooms with 
baths, all newly furnished. The _ spa- 
cious lobby, where the informal confer- 
ences will be held, stretches as far as 
the eye can reach and is harmonious 
with its rich tapestries and attractive 
furniture. The committee investigated 
many hotels on Lake George but gave 
its unanimous approval to the Sagamore. 

Lake George is 32 miles in length 
and its shore line is irregular with be- 
guiling bays, sheltered coves and roman- 
tic glades. The majestic Adirondack 
mountains enclose it with towering 
peaks that are still clad with snow. Vis- 
itors from all parts of the world annuai- 
ly visit this vacation paradise and it is 
recognized as the most frequented of 
all American waters. 

Replete With History 

Interesting indeed is its history. Fath- 
er Jacques, the devoted missionary and 
scholar, was brought to the lake a cap- 
tive of the Iroquois Indians in 1642. 
He was the first white man to gaze 
upon the lovely body of water, and he 
named it Lake St. Sacrament. Nearly 
a century later it was changed to Lake 
George by General Johnson in honor 
of the reigning sovereign. It was the 
scene of battles when the French came 
south from Canada to conquer the Eng- 
lish and when the English advanced 
toward Quebec to take the strongholds 
of the French. Near Lake George vil- 
lage are the ruins of the ancient forts 
and there also stands a monument in 
commemoration of the battle of Lake 
George, in which General Johnson with 
his army of 2,200 volunteer farmers and 
300 Mohawk Indian braves defeated the 
French under Baron Dieskau with a 
much superior force. 

Record Crowd Predicted 

Much of the interesting history will 
be told by old-time natives during the 
luncheon conference that will be held 
each day. The scenic beauties of the 
lake and surrounding country will be 
viewed from the deck of a large steam- 
boat. A moonlight trip around the lake 
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may also be arranged. 

“The beautiful location of the Saga- 
more club» and magnificence of its ap- 
pointments will bring out the largest at- 
tendance we have ever had” said one of 
the members who has attended conven- 
tions for many years. “Not since I 
have been attending conventions have 
we held meetings in such delightful sur- 
soundings. The low rates offered by 
the club will make it possible for mem- 
bers to attend with their families for 
an economical vacation. And while en- 
joying ourselves in this veritable fairy- 
land we wiil be in just the right mood 
to discuss our business problems with- 
out haste and with a thoroughness that 
should be of greatest value to every re- 
tail merchant in the East.” 


Attend Your Convention 


May 12 and 13 
Illinois Grain Dealers Association, Jeffer- 
son Hotel, Peoria, Ill 

June 1 and 2 
Central Retail Feed Association, 
waukee, Wis. 

June 4 to 6 


American Feed Manufacturers Associa- 
Lick Springs Hotel, French 
ck, Ind. 


Mil- 


June 17 and 18 


Ohio Grain, Mill & Feed Dealers Asso- 
ciation, Cleveland Hotel, Cleveland. 


July 23 and 24 
New York Hay & Grain and National 
Hay Association, Buffalo, N. Y. 


October 12 to 14 
Grain & Feed Dealers National Associa- 
tion, Rice Hotel, Houston, Tex. 


June 29 and 30 
Eastern Federation of Feed Merchants, 
Sagamore Hotel, Lake George, N. Y. 


Officers of the Feed Dealers Association of Washington are shown above followin 


journment at a recent meeting. 


They are left to right, back row, Hugh B. Clark, 
allup; E. W. Fry, Prosser; John Gould, Burlington; W 
Everson, district governors of the organization. 


ad- 
uy- 
. A. Farr, Tacoma; W. B. Hart, 
Bottom row left to right are R. M. 


Clagett, Snohomish, president; George R. Thompson, Chehalis, vice president; Charles 


England, Vashon, retiring president; 
Aberdeen. 


loyd Oles, Seattle, manager and M. F. Swalwell, 


Washington Dealers Planning 
Feed Analysis Service 


The board of governors of the Feed 
Dealers Association of Washington, at 
a meeting held at Seattle, April 4, con- 
sidered a proposal to provide members 
of the organization with a laboratory 
analysis service on feedstuffs. R. J. 
Stretch, John Gould and Floyd Oles 
were appointed to investigate and to 
make recommendations on the project. 
Purpose of the cooperative analysis plan 
is to standardize the results obtained 
and reduce the cost to members. If 
the plan develops arrangements for the 
service will be made with some labora- 
tory of recognized standing. Question- 
naires have been sent to all members of 
the association to learn whether such 
a service would be of value to them. 

W. A. Farr, Tacoma, was reelected 
governor at large of the board for a 
three-year term at the close of the 
meeting. 

The associate council of the Feed 
Dealers Association of Washington met 
at the Tacoma hotel, Tacoma, April 7, 
and discussed various trade problems. 
H. A. Lawrence, Seattle, was elected 
chairman and Ralph Johnstone, Taco- 
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ma, was chosen vice chairman. 

The Northwest Fertilizer association 
met at the offices of Swift & Co., Port- 
land, April 16, and a meeting of feed 
dealers, from the southern district of 
Washington was held at the Evergreen 
hotel, Vancouver, on the same day. 


CALIFORNIA MEETING 

Phil O'Connell, Schuler-O’Connell 
Grain Co., Stockton, Cal., was elected 
president of the California Hay, Grain 
& Feed Dealers association at the 
seventh annual convention which was 
held at San Francisco April 24 and 
25. Harold Bacon, Santee Supply Co., 
Santee, was chosen vice president and 
I. J. Stromnes, Sacramento, was re- 
elected secretary and treasurer. More 
than 140 dealers attended the conven- 
tion. Many ladies were also present 
and enjoyed a special program prepared 
for them. Several inspiring talks on 
business and cooperative effort were 
heard by the delegates and a live, gen- 
eral discussion was held. Further de- 
tails of the meeting will be published 
in the next issue of The Feed Bag. 
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If It’s Fight Portable Mills Want 
They’re Going to Get It 


Dealers Rally to Defend Their Business 


ETERMINED to maintain the 
business which they have found- 
ed upon sound principles and 
years of continued and faithful service, 
feed dealers in all sections of the coun- 
try are aligning themselves against port- 
able feed mills. If it is fight these it- 
inerant invaders are looking for, they 
are going to get it. The concerted 
movement against the portables is man- 
ifesting itself in legislative efforts, let- 
ters of protest, demands for lower 
power rates, organization of local asso- 
ciations, general discussions at meet- 
ings and the adoption of various meth- 
ods to meet specific problems. 
Introduce Tax Bills 

Wisconsin, Minnesota and Iowa have 
introduced bills into their respective 
legislatures which would compel the 
portables to pay a peddler’s tax ranging 
from $50.00 to $100.00 in addition to 
motor license fees and personal prop- 
erty levies. Dealers in these states are 
strongly supporting these measures. 

The Wisconsin bill, 781-A, introduced 
by the assembly committee on agricul- 
ture demands that portable mill own- 
ers pay an annual fee of $50.00 in 
the town, village or city in which they 
operate. Failure to comply with the 
law would make the operator liable for 
a fine of $100.00. Licenses would be 
issued by the clerk of town, village or 
city. The Central Retail Feed asso- 
ciation has urged its members to wire 
or write their respective representatives 
asking them to vote for this bill and 
every effort will be extended to have 
the legislation effected. 

In Minnescta a bill has been intro- 
duced which would also levy a fee of 
$50.00 on each portable. This measure 
was pending as The Feed Bag went 
to press. Many local organizations in 
the state are giving it their complete 
support, using all possible influence to 
have this bill passed. 

Iowa Bill Is Killed 

Down in Iowa where the portable 
mill situation is especially acute, a bill 
was introduced which would tax each 
machine $100.00. An intensive campaign 
to put the measure through the legis- 
lature failed when it was lost in the 
final rush of the session. Iowa dealers 
also attempted to put through a bill 
which would order power companies 
to reduce their rates, but this legisla- 
tion was squashed by the utility inter- 
ests. 

Virtually enough crime has been com- 
mitted by the portable mills to justify 
exiling every one of these machines 
out of the country. At least two in- 
stances in the past week are on record 
in which a portable mill was respon- 


Send This Circular to Your Customers 


HE FEED BAG has pre- 
T pared a_ special four-page 

circular for its dealer read- 
ers to hand or mail to their cus- 
tomers. It tells, in a few brief 
sentences, why it is more safe 
and profitable for the farmer to 
bring his grinding to the estab- 
lished feed dealer. It also pre- 
sents a few ideas on the hazards 
of portable mills which the far- 
mer should think about before 
engaging them to do work on 
their farms. The last page ad- 
vertises the dealer’s service and 
will be printed with the name 
and address of each dealer order- 
ing a supply of copies at the fol- 
lowing delivered prices: 


250 copies, $4.50 
in 500 copies, 5.50 


1,000 copies, 7.50 


Check for full payment must 
accompany each order. Write 
your name and address, in send- 
ing an order, just as you wish 
it to appear on your circulars, 


Happy Is 
the Farmer 
Who Goes 
To the Mill! 


and advise whether or not you 
have a magnetic separator. 


Actual size 6’x314"’, 4 pages. 


sible for fires on farms. In one Wis- 
consin township a large barn was des- 
troyed within an hour after a portable 
had been operating on the farm. In 
Minnesota one of the gasoline motors 
used to operate the portable backfired 
and the result was the destruction of 
another barn with heavy losses to the 
farmer. 

Since portable mills are not protected 
by magnetic separation and none of the 
precautions are taken which have made 
stationary grinders operated. by feed 
dealers practically safe from fires and 
explosion, they are a constant danger 
to any person who patronizes them and 
should not be permitted to enter the 
farmyard. 

Companies which insure farm prop- 
erties are making a special investiga- 
tion of the portable mill situation and 
from all indications will either charge 
exorbitant rates to farm owners who 
patronize portable mills or else will re- 
fuse to insure them entirely. 

Spread Noxious Weeds 

Not only are the portable mills a 
traveling brand of fire but they are a 
distributor of noxious weeds as well. 
A. L. Stone, in charge of seed and weed 
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control of the Wisconsin department of 
agriculture and markets, declares that 
portable mills because of this bad fea- 
ture, should be prohibited from travel- 
ing from farm to farm. 

“T can see a serious danger in the 
spread of both plant disease and nox- 
ious weeds and there is no reason why 
some provision could not be inserted 
in the law prohibiting these portable 
grinders from traveling about the state,” 
he writes in a letter to The Feed Bag. 
“I can see very clearly that where the 
mills have been grinding smutted grain 
on one farm they will carry the disease 
to another farm where smut has not 
before appeared. I can imagine also 
that these portable mills may not be 
entirely efficient, especially after they 
have been used for some time, and it 
seems probable that there may be seeds 
of noxious weeds that might very easily 
remain unground and thus be carried 
from one farm; to another. 

“So far as the carriage of noxious 
weeds is concerned, while one section 
of the state law provides that thresh- 
ing machines must be reasonably clean 
and free from noxious weed seeds be- 

(Continued on Page Thirty-three) 
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The Monarch 
Center Spiral Feed Mixer 


Loads—mixes—sacks—complete—mix 
is visible. Easy to install. Belt or 
motor driven. 


A New and Better Self-Contained 
Custom Mixer 


Easy on power, gears run in oil, can be in- 
stalled in one story, is low in first cost and 
inexpensive to operate. Mixes thoroughly 
and meets custom mixing requirements most 
profitably. Two sizes—50 and 100 cubic feet, 
and they operate with 3 and 5 H. P. respec- 
tively. 


Write for prices. 


- Sprout, Waldron & Co., Inc. 


7 Box 318, Muncy, Pa. 
Chicago Office, 9 SOUTH CLINTON STREET 


Representafives conveniently located throughout the U. S. 


Grain & Malting Co. 


Grain and Feed 


MILWAUKEE 
MINMEAPOLIS 9 © 
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Outline Program tor Federation 
Board of Governors 


New Body Will Meet at Summer Conclave 


HE committee appointed at the 

midwinter meeting to draft plans 

for the organization of a board 
of governors to work with the board 
of directors in conducting the affairs of 
the Eastern Federation of Feed Mer- 
chants, has just issued a complete re- 
port. Leroy E. Thorpe, Carbondale, 
Pa., was chairman of the committee and 
is highly enthusiastic about the new 
board. 

“I believe the board of governors will 
add new life and will vitalize the entire 
program of the federation,’ he said. 
“Each member will benefit and the 
membership should be substantially in- 
creased through its activities.” 

Outline Governor’s Duties 

The complete report foliows: 

“We recommend that the following 
form for organization, and powers and 
functions be adopted: 

“ORGANIZATION: 1. One repre- 
sentative from each county in New Jer- 
sey, New Yerk and Pennsylvania, ex- 
cept as follows: 

“Districts where two or more coun- 
ties can best be served as a single unit. 

“Districts where there are not enough 
retail feed merchants to warrant the ap- 
pointment of a governor. 

“2. There shall be a chairman of the 
board of governors elected by the mem- 
bers of the board, and approved by the 
executive committee of the Eastern Fed- 
eration of Feed Merchants. 

“3. There shall be a vice-chairman in 
each state, elected by the members of 
the board, and approved by the execu- 
tive committee of the Eastern Federa- 
tion of Feed Merchants. 

“4. The executive council of the 
board of governors shall comprise the 
chairman, vice-chairmen, and the presi- 
dent of the Eastern Federation of Feed 
Merchants. 

“5. All officers and members of the 
board of governors shall be members of 
the Eastern Federation of Feed Mer- 
chants. 

To Promote District Clubs 


“POWERS AND FUNCTIONS: 1. 
To represent the Eastern Federation of 
Feed Merchants in the district assigned 
to them in the following capacities: 

“To organize district clubs which shall 
meet regularly. It is recommended that 
the district clubs have officers but no 
dues or cumbersome organization. 

“To promote membership in the fed- 
eration and participation in its activities. 

“To direct local publicity and to keep 
the executive committee promptly ad- 
vised of all local conditions of interest 
or importance to the trade or the Eas- 
tern Federation of Feed Merchants. 

“2. To hold a business meeting at 


each conveuation of the Eastern Federa- 
tion of Feed Merchants. 

“3. The board of governors shall be 
responsible to the executive committee 
of the Eastern Federation of Feed Mer- 
chants. 

“4. The governors shall serve from 
date of appointment until the first an- 
nual meeting of the Eastern Federation 
of Feed Merchants. 

“We also recommend that the board 


F. M. McIntyre 


H. J. Samuelson 


of governors, when organized, shall not 
have over 35 members; i. e., that the 
counties in the different states be con- 
solidated to reduce the number of the 
entire board to 35 members.” 


New York Governors 


Members are being appointed as fast 
as districts are approved by the execu- 
tive committee. Those already named 
as governors from New York state by 
President Fred M. McIntyre, include B. 
R. Baldwin, Cincinnatus; W. A. Salis- 
bury, Horseheads; H. B. Curtis, Mount 


J. W. Eshelman, Pioneer 
Feed Man Dies 


John W. Eshelman, Sr., John W. 
Eshelman & Sons, Lancaster, Pa., pio- 
neer miller and feed manufacturer, re- 
cently passed away at his home at Lam- 
peter, Pa. He was 86 years, old and 
spent 56 years of his life in active serv- 
ice in the industry. 

Following the death of his father in 
1863 Mr. Eshelman took over the busi- 
ness which was founded in 1842. He 
continued as active head of the firm un- 
til 1919 when a partnership with his 
sons was formed under the name, John 
W. Eshelman & Sons. Shortly after- 
ward he retired from active participa- 
tion in the business. 

During his life Mr. Eshelman wit- 
nessed many changes in the methods of 
farming and feeding and in the general 
economic conditions of the country. He 
was one of the oldest millers and feed 
manufacturers in the East. 
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Upton; H. S. Wright, Clinton Corners; 
Ik. Herrington, Hillsdale; John O. Yeo- 
mans, Coxsackie; William I. Roe, Wat- 
ertown; Herbert Fairchild, Lowville; 
Burton Streeter, Johnstown; Fred A. 
Caswell, Rome; Floyd Stevens, Lacona; 
Bruce L. Hall, Cooperstown; Frank 
Mayer, Oneida; F. M. Concannon, Hun- 
tington; Albert Tracey, Malone; Charles 
Wright, Lisbon; George Whiting; Can- 
isteo; E. B. Dunbar, Little Valley; John 
Danahy, Troy; Percy Smith, Elnora; 
Charles Dutton, Middleburg, and F. C. 
Campbell, Odessa. 

The appointment of members of the 
board for Pennsylvania will be made by 
William B. Barnitz, Carlisle; A. J. 
Thompson, Wycombe; C. P. Wenger, 
Ephrata; Leroy E. Thorpe, Carbondale, 
and Frank Young, Alden, N. Y., who 
is president of the Mutual Millers & 
Feed Dealers association. 

Meet at Convention 

The New Jersey members will be ap- 
pointed by H. J. Samuelson, president 
of the New Jersey association, and his 
associate officers. As soon as the re- 
ports of these representatives are re- 
ceived the completed list of members of 
the board of governors will be an- 
nounced in The Feed Bag. 

The first meeting of the board will be 
held at the summer convention of the 
federation at the Sagamore club, Lake 
George, N. Y., June 29 and 30. During 
the convention the board will be offi- 
cially presented to the members of the 
federation by President Fred M. McIn- 
lyre. 


Millers Meet at Chicago 
May 13 and 14 


Development of sound merchandising 
policies and the reduction of sales and 
distribution costs will be emphasized at 
the Millers National Federation conven- 
tion which will be held at the Edge- 
water Beach hotel, Chicago, May 13, 14, 
and 15. Advance registrations for the 
meeting are more numerous than ever 
and a record attendance seems assured. 


James O. McKinsey, James O. Mc- 
Kinsey Co., Chicago; Gilbert Gusler, 
and D. C. Lochead, Mayo Bros. clinic, 
Rochester, Minn., will be the principal 
speakers. Mr. McKinsey will discuss 
the trends in selling costs and Mr. Gus- 
ler, who is an independent economist 
and market analyst, will speak on the 
wheat situation. Dr. Lochead will bring 
to the convention the latest facts de- 
veloped by medical science in the study 
of proper diets, particularly with refer- 
ence to wheat bread. 
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Calcium and Phosphate in Nature’s Balanced Proportion 


DICAPHO 


For Dairy Feed and Calf Meal— To Produce . 


For Laying Mashes—To Produce . 


For Growing Mashes—To Produce 


More Milk at Lower Cost 
* (| Healthy Cows—Stronger Calves 


Better Textured Shells 
Firm Yolks—More Eggs 


Strong Bone Structure 
Perfect Health—Splendid Vitality 
Straight Breast Bones—Rapid Growth 


Also for Pig Meals and Horse Feeds 


THE MOST READILY DIGESTIBLE CALCIUM PHOSPHATE FOR FEED RATIONS 


Manufactured by: 


BAY CHEMICAL CO., Inc. 
New Orleans, La. 


For Convenient Feeding 


DICAPHO-SALT 


WRITE TODAY FOR BOOKLET AND PRICES 


Chicago Sales Office: 


360 N. MICHIGAN AVE. 
Chicago, Illinois 


: CUSTOM MILL 


GUARANTEE 


The Blue Streak Hammer Mill 
is guaranteed: unqualifiedly to 
grind feed better at a lower cost 
per hundred pounds than any other 
mill now on the market. You are 
the judge. 

Prater Pulverizer Company. 


ASK THE BLUE STREAK USERS 


(Names and Addresses Upon Request) 


Most Blue Streak owners are thoroughly 
experienced with all types of feed 
grinders. Not one but will tell you that 
Blue Streak is far superior. Doesn’t 
this fact invite an investigation before 
you install a new mill? Send for our 
catalog. It’s free. 


All BLUE STREAK Owners 


Cutters help lower 
the power cost 
by reducing feed to 
coarsely ground 
condition 


Heavy duty knives 
luce power 
costs 

and improve 


grinding 


Powerful 
electro-magnetic 
separator is protection 
against damage by 


Blower fan puts 
feed 


where you 
want it 


ind shaft 
Double Row Ball 
Bearings— 
self-aligning 


Steel or semi- 


Special spring steel, — 
long life hammers 
will outlast 
many sets of buhrs 
or wide hammers 


PRATER PULVERIZER CoO. 


Dept. U_ 1829 So. 55th Avenue 


CHICAGO, ILLINOIS 


advertising service to help build your business. Please 


[ase are invited to write us for folder describing ase |} 


give size of mill and date purchased. 
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Letters from Our Readers 


Cash Appeal Approved 


I was very much interested in an ar- 
ticle entitled “A ‘Cash Basis’ for Manu- 
facturers”’, on page 21 of the April issue 
of The Feed Bag. 

I would like to get about 30 or 35 
copies of this page. I consider it a 
mighty good article and in keeping with 


the times. 
R. D. WARD 
Flory Milling Co., Inc. 
Bangor, Pa. 


Editorial Complimented 


Yesterday at our executive committee 
meeting, favorable comment was ex- 
pressed on your editorial appearing on 
page 21 of the April issue of The Feed 
Bag and it was thought desirable that 
copy be passed along to each of our 
members, notwithstanding the fact that 
most of them are already subscribers to 
your publication. I think 500 reprints 
of the editorial will be sufficient for our 
needs and hope you can send them 
along reasonably prompt together with 
bill for same. 

L. F. BROWN 

American Feed Manufacturers Assn. 


Chicago, III. 
* * 


Thank You, Paul 


I have just finished reading your edi- 
torial in the April issue of The Feed 
Bag and I certainly want to say that 
you hit the nail right square on the 


head. 
PAUL SATHER 
King Midas Mill Co. 
Minneapolis, Minn. 
*x* * * 


Argentine Bran 


In your latest number you invite ex- 
pression on experience with Argentine 
bran. I have had four cars of this bran 
and while the quality of it ranks with 
domestic second grade bran, and is loose 
packed, I will have to be able to buy it 
considerably under domestic bran if I 
want any more of it for the reason that 
the weight is not reliable. Much of it 
weighs 99 Ibs., some of it weighs 100 
Ibs., and I have found some over 100 
Ibs. 

ELMER EBY 


Lititz, Pa. 
* * 


From Editor Hart 


Your March issue is very attractive 
and interesting, our attention being cen- 
tered on page 17, due to the interest we 
like all similar publications have in 
the welfare of the feed manufacturers 
and our readers. The writer of the ar- 
ticle “Are Portable Feed Mills Practical, 
How Long Will They Last”, certainly 
handled the question, pro and con, ad- 
mirably. 

We notice other milling and grain 
journals carry advertisements of port- 
able feed mills and while we _ believe 
that “two wrongs do not make a right”, 
we are hopeful of ascertaining in the 
near future just how wrong these port- 
able mills are, as it has been, is now and 


always will be our policy to eliminate 
advertisements which depict machines 
unworthy of our readers, or advertise- 
ments from concerns that have not 
played the game fair with our readers, 
regardless of meritorious machines or 
equipment. 

Millers Review & Feed Forum 


Atlanta, Ga. 
* * * 


Against Portables 


Hefty Bros. of this place gave us a 
copy of The Feed Bag in which you 
outline your policy on portable mills. If 
our $10.00 will help in the Central Re- 
tail Feed association’s work, we here- 
with apply for membership and inclose 
check for dues. We understand that 
The Feed Bag is sent to ail members. 

K. F. MUELLER 

New Glarus Feed & Fuel Co., Inc. 


New Glarus, Wis. 
x * 


Rats and Buildings 


We have read your very instructive 
article in the March issue about elimina- 
tion of rats by the use of proper poison 
baits. Will you kindly advise us as to 
where red squill may be obtained? 
What are the various trade names un- 
der which it is marketed? 

This summer we are going to con- 
struct a new feed warehouse—dimen- 
sions (140x40). We intend to put up 
a wood frame building. How can we 
make this building as rat proof as pos- 
sible? 

We would welcome any suggestions 
you have to offer us, with reference to 
the construction, i. e. materials, plan- 
ning, etc. of a building of 20 carload 


capacity. 
H. GOLDMAN 
Nusbaum’s Feed Store 
Stepney Depot, Conn. 


Portable Grinders 


In regard to the article on “portable 
grinders” in The Feed Bag, I am writ- 
ing you. I am asking you how the man 
owning and operating a mill can pay in- 
surance, interest and taxes on his mill, 
property, saying nothing about the up- 
keep of same with such a menace as 
the portable grinder at his heels. I say 
with emphasis that we do away with 
the menace if possible. We have built 
our mills and are located. It seems hard 
to have our business taken away from 
us paying such high insurance, etc. We 
wish to be protected along this line. 

L. A. BALDWIN 


Evansville, Wis. 
* 


Advertising Portables 


I was greatly pleased to notice the 
article referring to your refusal of port- 
able mill advertising. You have taken 
a splendid stand and one which I hope 
will be followed by the other journals. 
I think the introduction of portable feed 
grinding is little short of piracy. 

M. L. BARBEAU 
S. Howes Co., Inc. 
Silver Creek, N. Y. 
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C. N. Barrett 
Mr. Barrett, Northrup, King & Co., Min- 


. neapolis, will be one of the principal speak- 


ers at the Central convention. 


Central Dealers to Meet 
at Milwaukee, June 1, 2 


(Continued from Page Twenty-five) 


Bros., Elm Grove, Wis.; H. M. Esser, 
Math Esser & Son, Dane, Wis.; How- 
ard A. Platten, Platten Products Co., 
Green Bay, Wis.; August Luedtke, Lo- 
mira Coop. Co., Lomira, Wis.; and F. 
C. Yerges, Reeseville Elevator Co., 
Reeseville, Wis. 

Convention headquarters will be main- 
tained at the Schroeder hotel, located 
at N. Fifth street and W. Wisconsin 
avenue. The entire fifth floor of the 
hotel with its splendid convention hall, 
Silver ballroom, spacious lobby and 
many smaller meeting rooms has been 
reserved exclusively for use of the feed 
men during the Central Retail Feed as- 
sociation convention. Many dealers and 
allied feed tradesmen are expected to 
drive to Milwaukee over the Memorial 
day and Sunday holidays which pre- 
cede the convention dates. 


JANESVILLE HOLDS SOCIAL 

Members of the Southern Wisconsin 
Feed Dealers association and_ their 
wives attended a social gathering held 
at the Womans club, Janesville, Wis., 
Thursday evening, April 16. Cards 
were played and prizes at bridge were 
awarded to Clifford Owen, Footville; 
Mrs. George Graham, Janesville; Jack 
Cummings, Evansville, and Mrs. Walter 
Chapman, Edgerton. Prizes at 500 were 
won by Carl Baumann, Milton Junc- 
tion; Mrs. Eugene Foley, Clinton; Mr. 
and Mrs. John Volske, Milton Junc- 
tion, and Miss Lillian Schilv, New 
Munster. 

An informal program was presented 
by several radio artists. Tables were 
attractively decorated with flowers for 
the occasion. At the close of the social, 
tentative plans for the annual picnic 
to be held sometime in July, were dis- 
cussed. 
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Inexpensive Ingredients 


For Mixers 


Poultry Wheat a Specialty 
Barley—All Grades 
Corn—Oats—Mill Oats 
Barley Needles 


Ground Screenings 
Ground Oats 
Ground Barley 


GROUND SCREENINGS 
with MOLASSES 


Fish Meal 
Mineral Mixtures 


Chamber of Commerce..... Minneapolis 


Better Feed for the Feeder 
More Profit for the Dealer 


Burton-mixed feeds, embodying local grains and 
other necessary ingredients, compounded in ac- 
cordance with proven formulas, are always fresh, 
always reliable, always command the feeder’s 
confidence. They save money for the feeder 
while adding to the dealer’s profit. 


The Burton Mixer is the heart of this system of 
feed merchandising. Its installation has started 
many a feed dealer on the road to prosperity. 


WRITE FOR COMPLETE DETAILS. 


The Burton Feed & Mixer Company 
2844 East Grand Blvd. Detroit, Mich. 


Feeds and Feeding 


Latest Complete Illustrated Edition 


By Henry ano Morrison 


A GOOD BOOK TO READ. 


It will give you the most com- 
plete and accurate informa- 
tion available on feeding, feed 
ingredients and feed mixing. 
A big help in merchandising. 
Write for your copy. 


Feeds and Feeding . $4.50 


Feeds and Feeding 
with THe Bac 
for one year. .... $5.50 


Che feed Bag 


210 E. Michigan Street Milwaukee, Wis. 


Deutsch & Sickert 
Company 


400-402 Chamber of Commerce, MILWAUKEE, WIS. 


REPRESENTATIVE OF 


A. E. STALEY MFG. CO. 


Corn Gluten Feed . . . 23% Protein 
Corn Germ Meal .. . 18% Protein 


Staley’s Soy Bean Oil Meal 
40% Protein 


Straight and Mixed Cars 


DISTRIBUTORS 
PILOT BRAND and PURITAN BRAND 
Genuine Oyster Shells 
Write for delivered prices 


Get our CORN and OAT Prices 


Feeds of all kinds also Hay— 
Alfalfa Hay a Specialty 


Use the Phone—Call 
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Strong-Scott Mig. Co., Minneapolis, 
Moves Into New Quarters 


Many Facilities Provided in Modern Plant 


and expansion was achieved by 

the Strong-Scott Mfg. Co., when 
it recently moved into its new building 
in the northwest terminal district, Taft 
and Kennedy streets, Minneapolis. 

Increased facilities for greater pro- 
duction and quick shipment are pro- 
vided in the new plant. The building 
runs north and south and is 360 feet 
long, 100 feet wide and one story high 
with a full basement and a sub base- 
ment for the boiler room. It is con- 
structed of brick and concrete and is 
entirely fireproof throughout. Property 
on the south side of the structure allows 
ample room for expansion. 

The main entrance of the building is 
in the northwest corner and leads to 
the general and executive offices which 
eccupy the north section. On the east 
end of the structure, opposite from the 
general offices, is the engineering de- 
partment. Between these two sections 
are situated large fireproof vaults for 


A milestone of progress 


Exterior view of the new Strong-Scott Mfg. Co. plant. 


ment directly under the offices. Other 
sections of the basement are used for 
the woodworking department and for 
storage. 

A six-ton elevator operates from the 
stock room in the basement to the ship- 
ping room and there are also trap doors 
to facilitate the handling of heavy cast- 
ings and even complete machines with 
the large crane. The heating plant is 
located in the sub basement. The boiler 


A large section of the building is devoted to this modern machine shop. 


protecting office records and engineer- 
ing data and drawings. 

Adjacent to the offices on the south 
is the shipping room which extends 
across the entire width of the building. 
It has a loading platform for trucks 
on the west and one for truckage on 
the east. Beyond the shipping depart- 
ment is the machine shop which reaches 
for 170 feet over the full width of the 
plant. 

Monitor type construction is used for 
both the machine and sheet metal shops 
and a ten-ton crane runs the full length 
of both shops. The building is divided 
into two bays, each 33 feet wide and 
there is plenty of ceiling height to ob- 
tain ample light not only from the win- 
dows on the sides but from the high 
monitor in the center. Floors. in all 
manufacturing departments have wood 
concrete blocks. 

On the east side of the sheet metal 
shop is a door which makes it con- 
venient to unload carload shipments of 
sheet metal. A garage large enough to 
accommodate 20 cars occupies the base- 


is equipped for using pulverized fuel 
and is fired by a Unipulvo Unit Pul- 
verizer which is manufactured by the 
company. 

The whole plant was designed to ob- 
tain the greatest possible coordination 
between all departments of the organi- 
zation and the site in the northwestern 
terminal district was selected, particu- 
larly because of shipping conveniences. 
Buildings and property represent an in- 
vestment of a quarter million dollars, 
exclusive of manufacturing equipment. 
Some new machinery was installed but 
most of it was moved from the old 
plant at Third street, South and Ninth 
streets, S. E. 

Officers of the Strong-Scott Mfg. Co., 
who announce with pride the expan- 
sion of the firm are A. W. Strong, presi- 
dent; L. S. Strong, vice president and 
general manager, and Philip Little, Jr., 
secretary and treasurer. Branch offices 
in 20 principal cities of the United 
States are maintained by the company. 


Dealers Determined to Down 
Portable Feed Mills 


(Continued from Page Twenty-seven) 


fore they are taken from one farm to 
another, this would not apply to port- 
able feed grinders. Of course, at the 
time the law was enacted thére was no 
such thing as a portable grinder and 
I presume that is why it was not in- 
cluded. There is no reason, as I see it, 
why the law cannot be amended to in- 
clude these machines as well as thresh- 
ing rigs under this particular section.” 
Operate Own Portable 

The writer recently spent a day tour- 
ing southern Wisconsin to investigate 
the portable mill situation. It is en- 
couraging to see the splendid fighting 
spirit shown by the dealers who are 
determined that they will not let a mis- 
creant competitor drive them out of 
the custom grinding business. They ad- 
mit that their grinding volume has been 
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drastically reduced. They complain 
about lost customers because fewer 
farmers are coming to the mill with 
their grist and consequently are not 
taking away commercial feeds and other 
ingredients which they may observe on 
their visits. 

At Helenville, Wis., an experiment is 
under way which is being watched with 
interest by many dealers. The Haug- 
Braun Lumber Co. which operates in 
that town, has purchased a portable mill 
of its own and is fighting three other 
machines in the community on a “fire 
with fire” basis. Whether this is a prac- 
tical means of meeting the competition 
and solving the problem has not yet 
been determined by the firm. One thing 
is evident, however. The company has 
learned that it is impossible to make 
money with a portable mill and it can- 
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not understand how any individual who 
makes this his sole business can rea- 
lize even a good rate of interest on his 
investment. 

The portable operated by the Haug- 
Braun Co. is a hammer mill type. It 
is powered by a 40 h. p. International 
gasoline motor and is mounted on a 
cne-ton truck. One employe of the com- 
pany operates the portable. It is neces- 
sary to have the farmer’s assistance on 
a job. The machine is in operation 
about three days out of the week. Eight 
cents a sack is charged for grist with 
a minimum rate of $1.50 for each stop 
and $4.00 an hour is charged for grind- 
ing fodder. 

The company’s records show that it 
costs 4 cents per sack for power alone. 


From the remaining 4 cents must be 
taken depreciation, operator’s salary, re- 
pairs and other incidental costs. The 
highest receipts any day were $16.00. 
Some of the dealers visited informed 
the writer that they were planning to 
adopt a “call for and deliver” system 
to meet the portable mill competition. 
Most of these feed establishments oper- 
ate trucks which they feel could be 
spared for several days each week for 
doing this work. They do not expect 
to make any money by following this 
plan and will do it just to make the 
farmer realize that they appreciate his 
business and can give service at his 
door if necessary without the hazards 
entailed in permitting a portable ma- 
chine to operate upon his property. 


WELCOME 


WE 


YOU 


Feeds and Feeding 


You comfort and enjoyment will be 


the sole care of a staff schooled in 
convention needs, when you come to 
French Lick for the convention of the 
American Feed Manufacturers. From 
the time of your arrival on June 4th 
until you leave on the 6th, we'll spare 
no effort to make this your best con- 
vention. 


Everything is so compact here—accommoda- 
tions, auditoriums, conference rooms— that 
there'll be no time wasted between meetings. 
You'll have that time to enjoy the pleasures 
that have made French Lick America’s favor- 
ite resort. 


‘All kinds of outdoor and indoor sports— 
music at night—and the healthful, natural 
waters of sparkling Pluto Spring! It will be 
a convention you'll be glad you didn’t miss. 


Easily accessible by rail or motor. 


FRENCH LICK SPRINGS 
HOTEL COMPANY - 


T. D. Taggart, Pres. 
H. J. Fawcett, Mgr. 


French Lick, Indiana 


“‘Home of Pluto Water™ 
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ing strain. Many breeders have made 
the mistake of breeding only for quick 
maturity. By so doing they have, in 
many instances succeeded only in de- 
veloping a small sized strain that is not 
satisfactory for commercial purposes. It 
is easy to breed for just one thing, but 
the results are rarely satisfactory. 
Weight Is Good Guide 

How then is one to tell when to 
change to growing mash or to modify 
the starter mash if one keeps on with 
the same mash. There is no hard and 
fast rule but the weight, attained in six 
weeks is fairly satisfactory as a yard- 
stick. Usually at six weeks with a fair- 
ly rapid growing strain and a starter 
mash of good quality, then the larger 
cockerel chicks will weigh a pound and 
a half or better. The lot will not aver- 
age that much as a rule, but the larger 
chicks will weigh as indicated. If one 
finds that the larger cockerels are a 
pound and a half or better at six weeks, 
then it is a good plan to begin to re- 
duce the amount of good protein fed 
the pullets. 

If one can do so, it is well to separate 
the cockerels from the pullets at this 
time and keep the cockerels growing as 
fast as possible, while the process of 
slowing down the pullets begins by 
either adding grain to their ration or 
gradually mixing in some growing 
mash. It is never a good plan to feed 
a flock one feed and then change sud- 
denly to another. If one decides to use 
a growing mash, then it is well to se- 
cure some of this mash a week or two 
before the starter mash is gone and 
then for a day or two feed a mixture 
of three-fourths starter mash and one- 
fourth growing mash, then half and 
half and so on. In this way the chicks 
do not notice the change in their feed 
and keep on eating regularly. 

Perhaps after all, the best advice that 
one can give is to keep careful records 
of the development this year. Then if 
one finds that the pullets have developed 
a little too quickly, then next year 
change a bit earlier. It is never going 
to be practical to slow the pullets very 
much after they have started to grow 
combs. The time to begin is while they 
are still broilers instead of waiting until 
they are about ready to lay. 


ARNOLD MANN, Clarkston, Mich., 
has installed a feed grinder. 


ANN ARBOR GRAIN & Feed Co., 
Ann Arbor, Mich., reports that its busi- 
ness has tripled since the firm was or- 
ganized last October. The firm oper- 
ates a complete line of grinding and 
mixing machinery and retails flour, feed 
and seed. It also maintains an experi- 
mental room in which 50 newly hatched 
chicks are kept. Tests are made on the 
chickens to determine which feed for- 
mula is most satisfactory. 
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Iowa Dealers 


Pan Portable 


Feed Mills, Farm Board 


ORTABLE mill competition and 
farm relief were the major topics 
of discussion at the 31st annual 
convention of the Western Grain & 
Feed Dealers association which was 
held at Des Moines, Ia., April 22 and 
23. More than 250 delegates attended. 

H. W. Talbott, Osceola, was reelected 
president of the association for the third 
successive year. Earl Galbraith, Sac 
City, vice president, and D. O. Milligan, 
Des Moines, secretary and treasurer, 
were also reelected and E. A. Fields, 
Sioux City, Orrin Johnson, Oakville, 
and William H. Walker, Bode, were 
named on the board of directors. The 
association will hold its next conven- 
tion at Sioux City and members of or- 
ganizations in neighboring states will be 
invited to attend. 

In hig annual report Secretary Milli- 
gan explained that portable feed mills 
had invaded the state in large numbers, 
creating a serious problem for dealers 
who operate stationary grinding equip- 
ment. He reviewed the legislative ef- 
forts of the organization which included 
the supporting of a bill which would 
levy a special fee of $100 on each port- 
able machine. The measure, he reported, 
was side-tracked in the rush of the clos- 
ing days of the legislative session. He 


Pecos Valley Alfalfa Mill @ 
Hagerman, N.M. 


Alfalfa Meal of Quality 
Always Available 


Write or Wire 
For Current Prices 


Pecos Valley 
Alfalfa Mill Co. 


HOME OFFICE 
HAGERMAN, N. M. 


pointed out, however, that the associa- 
tion was successful in getting the state 
to collect a license fee and personal 
property tax on the trucks used for por- 
table mills, and that the intensive cam- 
paign against the itinerant competition 
would be continued by the association. 

Hugh A. Butler, Butler-Welsh Grain 
Co., Omaha, Neb., president of the 
Grain & Feed Dealers National asso- 
ciation, and William Bosworth, Chicago, 
assistant secretary of the Chicago board 
of trade, vigorously attacked the federal 
farm board in their addresses at the 


convention. Mr. Butler branded the ag- 
ricultural marketing act as “a piece 
of bungling statecraft.” 

“Upon our country,” declared Mr. 
Bosworth, “has been foisted an intricate 
and novel experiment in federal govern- 
ment trading which neither examination 
nor experience can invest with creden- 
tials of even possible success.” 

Ex-governor Harding, of Iowa, was 
the principal speaker at the annual ban- 
quet which was held on the evening of 
the first day of the convention. He 
pointed out that the development of in- 
land waterways was a necessary step 
in reducing the charges against grain to 
a level that will enable America to meet 
Russian. competition. 


Feed problems were discussed during 
the final day of the convention. 


BETTER BUILT BAGS 


BAG FACTORIES » COTTON MILL » BLEACHERY 


TALK ABoutT BAGS! 


(Quoted from Customers’ Letters) 


.... we have done business with 


bag houses for over thirty years, 


and the service you render is de- 


cidedly more efficient than any 


service we have received in that 


long period. 


NASHVILLE » NEW ORLEANS 


WERTHAN BAG CORPORATION 
| 


WERTHAN 
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100 LBS. NET A 
sValley, 
+ 


A Fast Selling 
Chick Starter Mash 


HEeEreE is a chick ration 
which has been widely adver- 
tised for many years—which 
gives perfect satisfaction 
or the purchase price is 
returned and which is so 
low in price this year that 
iy thousands of new users 
[will be added to the big 
Sterling family. 


NORTHRUP, KING & CO.’S 


STERLING STARTER 


With Dried Buttermilk, CodJLiver Oil 
And All The Necessary Proteins 


Write for sample and price 
, Northrup, King & Co., Feeds and Seeds 


Minneapolis, Minnesota 


WE SELL DEALERS ONLY 


Queen Wheat Feed 


is a Pure 
Wheat offal 
and is man- 
ufactured 
in our own 
mills. Can 
furnish 
Queen in 
straight or 
mixed cars 
with Che- 
rokee Pure 
Bran and 


Cherokee 
Middlings. 


Capital Flour Mills, Inc. 


CORN EXCHANGE 
MINNEAPOLIS, MINNESOTA 


— WHEAT 
MIXED FEED 


—Wheat Low Grade Flour, Red Dog. 4 
Middlings, Bran, Screenings 
not exceeding mill run « 


ST.PAUL, MINN. 
Office 315 Corn Exchange ~~ 


MINNEAPOLIS, MINN. 


A sure way to 
greater profit 


Quality feeds mean repeat business. 
Repeat business means greater profit 
through elimination of sales costs. 


The quality of Occident Feeds has been 
maintained for half a century on a 

ar with Occident Flour. Milled from 

igh protein wheat that has been 
washed and scoured (with all screen- 
ings eliminated) the maximum _ food 
salen is found in Occident Feeds. 
Your trade will be quick to appreciate 
this quality and it will develop repeat 
business for you. 


Occident Hard Wheat Bran 

Occident Hard Wheat Mixed Feed 
Alta Hard Wheat Middlings 
Occident Hard Wheat Standard Mid- 


dlings. 
Occident Hard Wheat Flour Middlings 


RUSSELL-MILLER MILLING Co. 


GENERAL OFFICES 


MINNEAPOLIS MINNESOTA 
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R. L. HERRICK M. H. HERRICK 


100% FOR 
THE DEALERS 


HERRICK 
FEED 
CO. 


Phones 


135 
118 


HARVARD 


WHOLESALE 
GRAIN & FEED SHIPPERS 


Phones 


135 
118 


ILLINOIS 


R. L. HERRICK, Jr. J. M. HERRICK 
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New Equipment Section 


New Back Stop Prevents 
Shaft Reversal 


The Fairfield Engineering Co., Mar- 
ion, Ohio, is marketing the new Lan- 
dahl Life-Time Back Stop, which pro- 
vides a positive means of preventing 
shaft reversal. The device is so con- 
structed that it also serves as a bear- 
ing. It eliminates shaft end thrust in 
either direction so that no separate set 
collars are required. Internal construc- 
tion consists of two locking pawls 
mounted on pins, held by two floating 
rings and a pawl collar. All of these 
parts rotate as a unit by engagement 
of the pawls with the pawl collar which 
is shaped so that the pawls do not en- 
gage the ratchet as long as the shaft 
is traveling in the right direction but 


Landahl Life-Time Back Stop 


lock in the ratchet immediately if the 
shaft direction reverses. Landahl back 
stops are built in two styles. Both of 
them can be readily attached to frame- 
work or housings by simply using 
longer bolts. Bulletins describing the 
Landahl back stops in detail may be 
obtained by writing direct to the Fair- 
field Engineering Co. 


RICHARDSON SCALE 

Richardson Scale Co., Clifton, N. J., 
has announced its new gross weighing 
sacking scale which it has just placed on 
the market. The scale has a capacity of 
six to seven 100 lb. sacks per minute and 
is suitable for weighing and sacking 
grains, feeds, and fertilizers. The ma- 
chine is only 64 inches high and is thus 
adaptable to many plants which hereto- 
fore have been unable to install auto- 
matic weighing and sacking equipment 
because of restricted headroom. Liter- 
ature completely describing the new 
scale will be sent to anyone on request. 


McCARTY SEED CO., Evansville, 
Ind., has purchased the West Side Seed 
& Feed Co., and will operate it as a 
branch of the main store. Ronald Him- 
mer, former owner, has been retained 
as manager. 


Haines Ribbon Feeder 


Haines Announces New 


Ribbon Feeder 


The Grain Machinery Co., Marion, 
Ohio, announces a radical departure 
from the conventional type of feeder in 
its latest development, the Haines Rib- 
bon Feeder, which is now used for 
Haines Feed Mixers. It is mounted on 
the lower end of the vertical elevator 
screw and, through its unusual method 
of operation, provides faster and more 
efficient feeding. The new device elim- 
inates all feeder bearings and gears and 
the necessity of lubricating these parts. 
Haines Ribbon Feeders are used as 
standard equipment on the three sizes 
of Haines mixers with capacities of 40, 
60 and 160 bushels. Robert Haines, 
who invented the Haines mixer, is also 
inventor of the new ribbon feeder. 


Sprout-Waldron Making 
Molasses Units 


Many features are embodied in the 
New Monarch Coldmix Molasses outfit 
which is announced by Sprout, Waldron 
& Co., Muncy, Pa. Special attention in 
the construction of the machine is given 
to the elimination of friction in work- 
ing the sirup into the feeds. A new 
type of agitator with especially designed 
beaters throws a continual wall of feed 
between the incoming molasses and the 
side of the mixer and blends them thor- 
oughly. The mixture is cool when dis- 
charged and can be sacked without fear 
of hardening because the molasses has 
not been heated in the application. 

Another feature of the Monarch Cold- 
mix Molasses Outfit is the feeder and 
the variable speed control. Accurate and 
positive control for any mixture is eas- 
ily and quickly obtained. Glass panels 
enable the operator to see the feed en- 
tering the agitator at all times. The 
Monarch Coldmix Molasses Outfit is 
furnished complete with pump _ unit, 
meter, pressure gauge, control valves 
and piping. 
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Buying on Short Time 
Contracts Advised 


(Continued from Page Nine) 


as profit and loss is concerned. The 
price prevailing at the end of each 
month for the five year average as com- 
pared with the average prices prevail- 
ing the first of each month, would show 
an average loss of $1.25 a ton. If, on 
the other hand, he were to buy for a 
60-day period, his profit and loss ac- 
count from a purchase standpoint would 
be only 25 cents a ton. This is assum- 
ing that he sells on a replacement basis 
and buys his 60-day requirements. 


Fall Buying Doubtful 

Bran works out almost identically, ex- 
cept that over a period of years the 
man who bought for either 30 or 60 
days would have a small speculative 
loss, no matter how he bought or sold. 
It would amount to about $1.50 a ton 
for the five year average time. Would 
this not be better than some of the 
drastic losses that are indicated*on the 
chart when a person is trying to buy 
for a long time. 

I also notice that practically every 
one of the charts on various commodi- 
ties show that purchases made during 
September and October will represent a 
loss during the winter. This is true for 
almost every individual year and over 
the five year average. Doesn't this 
rather explode the fall buying spree 
enjoyed for so many years? 

There was a time when purchases of 
feed stuff made in the early fall were 
almost sure to return a profit during 
the heavy feeding winter months. That, 
however, was a period in our feed busi- 
ness when people were not feeding all 
the year ’round, when flour mills were 
running overtime for the fall period and 
when there was no feeding demand in 
the summer. With a new type of mer- 
chandising feed, a new way of handling 
it, with the changes in the methods of 
feeding and the wider area of consump- 
tion these charts certainly indicate that 
the old blind buying in the fall is not 
a particularly safe practice. 


GRUENDLER INSTALLATIONS 

The Gruendler Crusher & Pulverizer 
Co., 2915-17 North Market street, St. 
Louis, Mo., reports completing 37 re- 
cent installations of Gruendler hammer 
mills and eight recent installations of 
Gruendler cold process molasses mix- 
ing units. 

Hammer mill installations were re- 
ported from California to Connecticut 
and from Minnesota to Texas. Several 
installations were made in Canada and 
one in Rotterdam, Holland. 

The cold process molasses mixing 
units were purchased by: Shaw Bros., 
Brawley, Calif.; East Texas Cotton: Oil, 
Terrill, Tex.; Liberty Milling Co., Ger- 
mantown, Md.; Fermaid Products Co., 
Lincoln, Nebr.; Honaker Grain & Hat- 
chery, Farmersville, Ind.; Washington 
Cooperative, Seattle, Wash.; McCray 
Land & Cattle Co., Kentland, Ind., and 
H. C. Zacharias, Harrisburg, Pa. 
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Start Your Chicks 


Right With 


Blue Bell Chick 
Starter 


Buy now at the lowest prices in 
years in straight or mixed cars. 
WITH 


LUE RIBBON 1614% Sweet 
Dairy Ration 

LUE BELL 20% Dairy Ration 

LUE BELL 32% Dairy Ration 

LUE BELL Pig and Hog Meal 


LUE BELL Laying Mash 
BLUE ELL Scratch Feed 
BLUE ELL Growing Mash 
BLUE ELL Developing Feed 
BLUE ELL Chick Feed 

MADE BY 

Brooks Milling 

Company 


Minneapolis, Minnesota 


FARMERS WHOLESALE CO.,, 
Madison Lake, Minn., has purchased the 
flour and feed business of the Com- 
mander Elevator Co. at Elysian and 
Madison Lake, Minn. 


MAYR’S FEED & SEED warehouse, 
Beaver Dam, Wis., was destroyed by 
fire of unknown origin April 10, with 
an estimated loss of $11,500 which was 
partly covered by insurance. The ware- 
house will not be rebuilt, according to 
I. K. Mayr. 


LEONE & SONS feed warehouse, 
Benld, Ill., was destroyed by fire of un- 
known origin April 16. The loss is es- 
timated at $8,000 and was partly covered 
by insurance. 


ARLINGTON FEED & GRAIN 
Co., Arlington, Wis., has been incor- 
porated with a capital stock of $20,000 
to operate a feed and grain business. 
The incorporators are F. Lyons, E. 
Lyons and G. Hill. 


TOWER OF SALT 

Myles Salt Co., New Orleans, La., 
at the close of its fiscal year, February 
28, reports shipments of salt as show- 
ing a gain over the previous year. The 
total amount shipped by the firm to date 
aggregates 3,500,000 tons. If this were 
placed in a pillar 100 feet square, the 
company points out, it would be more 
than two miles high and would con- 
tain in excess of 100,000,000 cubic feet 
of salt. 


Dependable 


Western 


Alfalfa Meal 


for 
Dairy and 
Poultry Feeds 


The Denver Alfalfa 
Milling, & Products Co. 


LAMAR, COLORADO 


Pierce Bldg. 
St. Louis, Mo. 


more of it~ its healthful 


Est. 1885 


The greatest development in a feed grinder to meet all requirements. 


Write for illustrated literature 


Gruendler Crusher & Pulverizer Co. 


Have One 
Machine 


Do It 
All 


The Gruendler Combination with hopper 
and forced feed table does the entire job. 
Whether you wish to grind free flowing 
grains or any kind of roughage, this combination is all you need. Con- 
structed in such a way that either unit can be run separately and is so 
sturdily built that it will give an ordinary lifetime of service. 
not now, you soon will be making sweet feeds. 
you will need for your preliminary grinding and mixing. You no longer 
need two or more grinders, this combination does it all. 


If you are 
This is just the grinder 


Dept. C 


Made In 9 sizes. Belt or motor 
driven. Single and double head. 


SMALL GRAINS 


in greater volume will be ground into Feed this year than ever before. 
Millers that operate DIAMOND MILLS will grind a large portion of 
this grain efficiently and economically. The grinding season is here. 
We have a Diamond Mill to fit your needs. 


Diamond Huller Co., Winona, Minn. 
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Cures Sick Livestock 
With Proper Feeds 


(Continued from Page Thirteen) 


time he has been coming back for more, 
for he says his pigs grow much faster. 
He feeds the year ’round, so his trade 
is worth holding.” 


Mr. Hanson cited another example of 
a farmer whose hogs were in bad con- 
dition. He happened to mention his 
trouble to his banker along with his in- 
tention of sending away for some medi- 
cine he had read about. But the banker 
knew of Hanson. “I’m sure Hanson 
can fix you up better than any one I 
know,” the banker told him: And so 
the man came to Hanson. 


Mr. Hanson went out to the farm 
and found a nervous lot of lean pigs. 
He found them eating corn only and 
drinking water. Mr. Hanson told the 
farmer that it was a balanced ration 
the animals needed and not medicine. 
He induced the owner to take a half- 
ton of a 40 per cent protein mixture 
flavored with molasses to feed dry. The 
pigs recovered quickly and repeat or- 
ders were the result. 

But this live stock man found fault 
with the new ration at first. He com- 
plained that the pigs ate so much of it 
that it would ruin him. However, Mr. 
Hanson was ready with the argument 
that the pigs were just catching up with 
their needs; that after they once had 
their fill they would not eat so freely 
of the mixture. And what he said 
turned out to be the truth. 


Recommends Dry Feeds 


“Too many feeders of hogs are under 
the impression that they must swill 
them,” said Mr. Hanson. “I have been 
convincing some of them that dry feed- 
ing with the ground balanced ration is 
better. They swill them and the first 
thing they know they have a case of flu 
to contend with, and then they buy 
remedies of every peddler that comes 
along. They run from one thing to 
another and find nothing but despair. I 
persuaded one man who never seemed 
to have any success with pigs to feed 
a 40 per cent protein mixture and now 
for three years he has been topping the 
market, something he never dreamed of 
doing. 

“To get the tops,’ Mr. Hanson ex- 
plains, “this farmer starts his pigs off 
with a regular pig meal and in due time 
turns to the higher percentage mixture 
along with corn. He gets results that 
home grown feeds alone could never ac- 
complish.” 

On record with Mr. Hanson is what 
he claims the best demonstration of 
all. He had reasoned another man out 
of the swilling idea into dry feeding 
with a regular commercial mixture. His 
300 pigs were farrowed from the last of 
May to June 10. For a time the pigs 
were dry fed. Then home grown grain 
and grass were used until the new crop 
of corn became ripe when the hogs were 
given access to the cornfield and self- 
help of the protein mixture. Going to 
market at Christmas time these hogs 


averaged 300 Ibs. per head. 

“Cases like these make the rest of 
the farm public have faith in the meth- 
ods that any good feed dealer should 
be ready to prescribe,” Mr. Hanson de- 
clared. 

Sells Minerals on Trial 


He made a market for his mineral 
mixtures in stock by showing the main 
dairyman around the country that min- 
cral for cows on heavy feed pays. He 
provided this dairyman with 100 lbs. of 
the mixture, had him feed it to only 
three cows, and helped him check up 
en results. Now the entire herd is sup- 
plied with minerals from Mr. Hanson’s 
store. 

In order to be of most service to his 
customers Mr. Hanson keeps a mixer, 


small mill, oat huller, grader and a sif- 
ter mixer for putting up his own pre- 
pared pancake flour. 

“Certainly I’ll mix up the formula 
that one of the customers insists upon, 
but my aim is to sell the balanced ra- 
tion that we carry in stock,” said Mr. 
Hanson. “And usually before they 
have used more than two or three 
batches of their own, I have them sold 
on commercial feed. The mixer helps 
to furnish the contact, as do the feed 
mill, the grader and the oat huller.” 

It is remarkable that within five years 
a feed store should grow to such pro- 
portions. It would not have gained that 
way, however, if Mr. Hanson had not 
always been ready to go out and solve 
problems for his customers. 


Visits to Milwaukee take on 
added pleasure when the Hotel 
Schroeder is your stopping place. 
The city’s newest and finest hotel 
has accommodations and facilities 
carefully planned for your conveni- 
ence... to make your stay a pleas- 
antly remembered event. 


HorTreEL SCHROEDER 
MILW AUK EE 


Walter Schroeder, President 


J 
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Coccidiosis 
Control 


NOW POSITIVE WITH 


KASCO 


COCCIDIOSIS 
CONTROL MASH 


The ration which makes 
possible proper feeding 
balance during control 
period. 


Write for free booklet, infor- 
mation and quotation. 


KASCO MILLS, Inc. 


WAVERLY, N. Y. or TOLEDO, O. 


INCREASE THE 


MILK YIELD 
BY FEEDING 


PURITY DRIED 
GRAINS 


Protein 21% Fat 6% 


A perfect feed for the 
Dairy Cow and all 
other farm animals. 


WRITE 


Jos. Schlitz Beverage Co. 
Dept G. Milwaukee, Wis. 
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FLOYD TRAVELSTEAD, Marion, 
Ill, has organized a new firm to be 
known as the Travelstead Feed & Pro- 
duce Co. A complete line of feeds and 
seeds will be handled. 


MEISTER BROTHERS, Maumee, 
Ohio, have opened a feed store. on the 
Angola road just north of Holland. 


ADA FLOUR & FEED Warehouse, 
Ada, Minn., was opened for business 
recently by the Unity Mill Service Co., 
Minneapolis. Dave Johnson has been 
appointed manager. 


BEDNORZ BROTHERS, Waverly, 
Minn., have purchased a building which 
they have converted into a feed mill. 


BARNSTABLE FEED & Supply 
Co., Hillsboro, Ill, has opened its new 
offices which were necessitated because 
of the rapid increase in the firm’s busi- 
ness. 


RICHMOND ROLLER MILLS, 
Richmond, Ind., has been incorporated 
with a capital stock of $10,000 by A. 
A. Curme, C. H. Feltman, F. M. Taylor 
and A. D. Gayle, to deal in feed, seed, 
grain and fertilizer. 


ILLIOPOLIS GRAIN CO., Illiopo- 
lis, Ill, has been incorporated with a 
stock of $12,000 to buy, sell or store 
grain, seeds and other farm products. 
The incorporators are E. C. Peters, C. 
F. Scott and T. L. Scott. 


“The greatest 
health-producing 


element?’’ 


--- Says this leading manufacturer 
about this proved milk ingredient 


*“*We are glad to announce that Milk 
Sugar Feed, the greatest health-pro- 
ducing element ever added to B-B 
feeds is now included in our Vitamized 
Laying Mash,”’ reads a recent adver- 
tisement of Maritime Milling Co., 
Buffalo, N. Y. 

And the milk sugar feed is Kraco!— 
the proved milk ingredient leading 
feed manufacturers everywhere are 
adopting to increase the efficiency of 
their mashes. 

Mix Kraco—The Milk Sugar Feed— 
with your starting, growing, and 


KRACO 


laying mashes. By tests—baby chicks 
fed on Kraco-mixed mashes speed up, 
grow into sturdy birds of major uni- 
form weight, become high producers 
at an early age. : 

By analysis—Kraco contains no less 
than 70Z lactose (milk sugar) and the 
highest percentage of invaluable milk 
minerals available for poultry mashes. 

Free running in any climate, Kraco 
is easy and economical to use. 

Start using Kraco today—produce 
mashes that bring customers back for 
more. Write for complete information. 


The Sugar Feed 


made only by 


KRAFT-PHENIX CHEESE CORPORATION 


General Offices: 403 -n Rush St., Chicago, Illinois 


Division of National Dairy Products Corporation 
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Manufacturers Prepared 
For Record Meeting 


(Continued from Page Fourteen) 


the Exchange building, Memphis. Res- 
ervations in St. Louis, Mo., will be 
handled by J. M. Adam, Anheuser- 
Busch, Inc., of that city. Transporta- 
tion arrangement out of Kansas City 
can be made through Van Roy Miller, 
president, Nutrena Feed Mills, Inc. 

“We are making plans to accommo- 
date the largest attendance in our his- 
tory,” said Mr. Brown, “and early re- 
turns indicate that we will not be dis- 
appointed. The program is one of the 
best we have ever presented and covers 
a variety of topics which will be in- 
teresting and practical to all who attend. 
Be sure to make your hotel and trans- 
portation reservations, early.” 

An opportunity to meet President 
Hoover, governors of various states, 
and other outstanding statesmen will be 
afforded to those who attend the an- 
nual convention. 

The governors’ conference is to be 
held June 1, 2, 3 and 4, overlapping into 
the first day of the feed manufacturers’ 
meeting. Among the noted guests who 
will be at the French Lick Springs ho- 
tel, headquarters of the convention, dur- 
ing the governors’ conference will be 
President Hoover and Franklin D. 
Roosevelt, governor of New York, who 
is expected to be the next Democratic 
nominee for president. 

Party leaders hope to get a line on 
presidential possibilities and other po- 
litical trends from the various governors 
who will come to the conference. In 
addition to this atfraction, feed manu- 
facturers who attend the annual conven- 
tion will have available for them, two 
golf courses, bridal paths, tennis courts, 
scenic wonders, hiking trails, mineral 
waters, and other sources for enjoy- 
ment. 


GOODMAN TO HAERTEL 

Dave Goodman who has conducted 
a bag business at Minneapolis for many 
years, announces that he will hereafter 
be located in Chicago and that the Min- 
neapolis business of the Western Bur- 
lap Bag Co., Chicago, will now be 
handled by the Walter Haertel Pro- 
ducts Co., 918 Flour Exchange build- 
ing. Walter Haertel is also direct rep- 
resentative at Minneapolis of the Lamar 
Alfalfa Milling Co., Kraft-Phenix 
Cheese Corp., and the National Oil 
Products Co. 


CHAIN SALES DECREASE 

Forty-seven chain store companies, 
including three mail order concerns for 
the first quarter of 1931 had total sales 
of $951,544,493, a decrease of 4.89 per 
cent below the figures for the same 
period in 1930, statistics compiled by 
Merrill, Lynch & Co. show. The three 
mail order companies alone showed 
sales of $127,804,077, a decrease of 12.17 
per cent. Excluding the mail order com- 
panies the chain store sales aggregated 
$723,740,406, a drop of 3.48 per cent. 


Cottonseed Meal 


ALL GRADES 
Arrival Drafts 


Quick Shipments 
Humphreys-Godwin Co. 


Established 1898 MEMPHIS, TENN. 


your needs in grain and feeds’’ 


Sunset Feed & Grain Co., Inc. 


CHAMBER OF COMMERCE BRANCH OFFICE 
BUFFALO, N. Y. MIDDLETOWN, N. Y. 


FEED JOBBERS 


Also Representing: 


HENRY LICHTIG & CO., Kansas City, Mo.................... Milo and Naitir 
FAIRMONT ag CO., Omaha, Dried Buttermilk 
JOHN F. CRAIG & COMPANY, Philadelphia, Pa........... Blackstrap Molasses 
MUTUAL RENDERING CO., Philadelphia, Pa....................... eat Scrap 
OYSTER SHELL PRODUCTS CO., Philadelphia, Pan... Oyster Shells 


Cane Molasses 


FOR FEED MIXING 


TANK CARS—BARRELS 


Excellent Quality and Service 


NATIONAL MOLASSES 
CORPORATION 


P. O. Station E PHILADELPHIA, PA. 


Candied Copra 


‘THE most practical form of molasses 
ever introduced. Without special equip- 
ment, you can add any desired percentage 
of molasses to your products. Increases 
the efficiency of every formula and is es- 
a effective in poultry mashes. Mixers everywhere 
report excellent results, and many are making fine pro- 
fits retailing this new molasses meal to their customers. 
Write today for full information and delivered prices. 


THE WOOSTER FEED MANUFACTURING CO., Wooster, Ohio. 
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When you handle 


Darling’s Meat Scraps, 
Tankage and Bone Meal 


you are handling the best the 
world produces--and it doesn’t 


cost you one cent more than MEAT SCRAPS : 
the other kind, FOR POULTRY |: 
Darling & Company 


= 
= 
— 
= 
= 
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DARLING-&-CC “E-COMPANY 


Department A, Chicago, Ill. 
STATE DISTRIBUTORS 
LaBUDDE FEED & GRAIN CO. Milwaukee 


REG. U.S. PAT. OFF. 


MOLASSES 


GENUINE CUBAN BLACKSTRAP 


The NORTH AMERICAN TRADING and IMPORT CO. 


260 SOUTH BROAD STREET 
PHILADELPHIA, PENNA. 


Wire or Phone for Quotations 
CHICAGO NEW ORLEANS BUFFALO 


SWEET DAIRY FEED 
164% PROTEIN 


MINNESOTA FEED COMPANY 
MINNEAPOLIS, MINNESOTA 


Mixed Cars a Specialty—We Handle All Kinds of Mill Feeds 
Shippers of Corn and Oats—Write for Samples and Prices 


“FOR BETTER SERVICE” 


Phone 
GENEVA 
7389 
HIAWATHA GRAIN. COMPANY 
GRAIN MERCHANTS 
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Buffalo Corn Exchange 
Elects New Officers 


Edgar B. Black, Chas. Kennedy & 
Co., Buffald, was elected president of 
the Buffalo Corn Exchange at the an- 
nual meeting which was held April 16. 
William E. Ashe, manager Buffalo 
mills, Pratt Food Co., was chosen vice- 
president, George B. Wood, Seymour- 
Wood Grain Co., was reelected treas- 
urer and Fred E. Pond was named sec- 
retary and assistant treasurer. The an- 
nual stockholders’ meeting was held 
preceding the election of officers and 
three new directors were chosen. They 
are Mr. Black, Charles B. Lee, East- 
ern States Cooperative Milling Co., and 
James G. McKillen, J. G. McKillen, 
Inc. Other members of the board are 
C. C. Lewis, Lewis Grain Corp., E. E. 
McConnell, McConnell Grain Corp.; H. 
E. Tweeden, Cargill Grain Co., and 
Dwight K. Yerxa, Pillsbury Flour 
Mills Co. 


EDWARD WHITESIDE, Mt. Ster- 
ling, Ohio, whose feed and poultry store 
was completely destroyed by fire sev- 
eral weeks ago, has opened up another 
establishment in that city and plans to 
install new machinery. 


Cc. G. GAMBLE, Dahlgren, IIl., died 
April 19 at the age of 72. Mr. Gamble 
organized the Gamble Feed & Seed Co. 
in 1896 and conducted the store until 
recently. 


ICOLLET 
HOTEL 


“At the Gateway” 


Minneapolis 


NICOLLET -WASHINGTON 
HENNEPIN AVENUES 


—600— 
First Class Rooms 
AND 


Three Restaurants 
at MODERATE RATES 
Excellent Food 


Courteous Service 
Central Location 


Ww. B. GLARK, MANAGER 
Home of W CC O Studios 


S 100185. | 
| | he | 
| 
| 
NATICOG 
~ 
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| 
GENEVA | | 
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| 00D BE EDS 
| YOu 
| COMFORT 


Franke Grain 


Established 1892 


GRAIN AND FEED 


MILWAUKEE, - WISCONSIN 


IF IN NEED 
of 


Dried Skimmilk 


or Pure 


Dried Buttermilk 


lt Will Pay You to Wire US 
Car Lots Ton Lots 


La Budde Feed & Grain Co. 


MILWAUKEE, WISCONSIN 
Anything In Feeds 


THE FEED BAG—MAY, 1931 


FEEDS 


A TRADE MARK of Distinction 


Representing the Finest Quality 
Line of POULTRY—DAIRY—HORSE 
RABBIT and STOCK FEEDS. 


Results Determine the Value of Flory Feeds 


Manufactured by 


FLORY MILLING CO. INC. 


EST. SINCE 1853 BANGOR, PA. 


Doughhoy 


Chick 
Starter 


for 
Faster 
Growth 


OUR poultrymen will appreciate the 

the results they obtain from Dough- 
boy Chick Starter Mash. Yeast foam °* 
in Doughboy Starter Mash lowers the 
mortality and increases the growth of 
the chicks. It promotes healthy flocks 
and keeps poultrymen satisfied so that 
they become good customers for Dough- 
boy Laying Mash. Are you handling 
Doughboy feeds? 


“Look for the Soldier on Every Sack’ 


New Richmond Roller Mills Co. 


NEW RICHMOND, WIS. 
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CLASSIFIED. 


Service department for our read- 


ers. w Rates: 


25c per line; 
minimum $1.00. 


HAY FOR SALE 


and Clover Mixed- 
Prairie Hay. Deliver rices quoted. JOHN 
DEVLIN WAY Con 192 Nort. Gok street, 
Chicago, Ill. 


FEED BUSINESS FOR SALE 


Feed, Flour, Salt, Seeds, Coal and Grinding 
Business for sale. Reasonable if taken at once. 
Write LL-42, c/o THE FEED BAG, 210 East 
Michigan street, Milwaukee, Wis. 


WESTPHALIA MILLING CO., 
Westphalia, Mich., has installed a feed 
mixer in its warehouse. 


DEALER REPELS BURGLARS 

A. Helm, Saukville, Wis., manager of 
the Square Deal Feed Store, narrowly 
escaped death when burglars entered 
the warehouse recently. One of the 
robbers backed him up behind the scale 
firing four shots at him from a distance 
of six feet. The shots, however, were 
deflected by the iron beam of the scale. 
A fifth shot pierced Mr. Helm’s shoe. 
As they left with their loot of only 
two sacks of flour, they shot holes in 
the gas tank and radiator of Mr. Helm’s 
car to prevent his following them. Mr. 
Helm was warned of the robbery at 
4:30 a. m., by an ingenious burglar 
alarm which he had devised and con- 
nected with his home. He immediately 
dressed and hurried to the warehouse 
where the shooting occurred. 


Barreled 
Cane Molasses 


IN BUYERS OR SELLERS DRUMS 


34% Oil Meal 
Dried 
Malt Sprouts 


Maney Bros. Mill & Elev. Co. 


MINNEAPOLIS, MINN. 
CAR LOTS TRUCK LOTS 


F. H. SCHNEIDER, for the past 
five years associated with the Ralston- 
Purina Co., St. Louis, Mo., has joined 
the engineering staff of Sprout, Wald- 
ron & Co., Inc., Muncy, Pa. Mr. Schnei- 
der is one of the country’s outstanding 
milling engineers and has amassed ex- 
tensive experience in this field. Prior 
to his connections with the Ralston- 
Purina Co., he was employed by the 
Allis-Chalmers Mfg. Co., Milwaukee, 
and the Commander-Larabee Flour 
Mills Co., Minneapolis. Mr. Schneider’s 
special knowledge and experience will 
be available to members’ of the feed 
and milling industry who wish to ob- 
tain information on engineering. 


DRIED BUTTERMILK 
DRIED SKIMMED MILK 
Feed System Engineers 
Feed Mill Machinery 
Feed Formulas 


S. T. EDWARDS & CO., INC. 


110 N. FRANKLIN ST. CHICAGO, ILLINOIS 


NEBRASKA CONSOLIDATED 
MILLS COMPANY 


MILLERS OF 


Mother’s Best Flour 


Swedish Type 


POULTRY OATS 
Toledo Official Grades and Weights 
BULK OR SACKED 


J. F. ZAHM & CO. 


TOLEDO, OHIO SINCE 1879 


anity Fair 


Flour 


Laboratory Tested. 
Made Right and Priced Right. 
Write for our prices in straight 
and mixed cars with bran, midd- 


lings, Cannon feed (flour midd- 
lings), and Billie feed (red dog). 


Cannon Valley Milling Co. 


MINNEAPOLIS, MINN. 
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Reliance Feed Co. 


MILLFEEDS 
500 CORN EXCHANGE 
MINNEAPOLIS, MINN. 


E.J. KOPPELKAM CO. 


GRAIN FUTURES 


373 Broadway 
MILWAUKEE, "WISCONSIN 


Phones Broadway 0032, Daly 0783 


Member Chamber of Commerce 


CEREAL 


GRADING CO. 
MINNEAPOLIS 


SPECIALIZE IN 


GOOD 
CORN and OATS 
For 
WISCONSIN TRADE 


Prices Right—Service Prompt 
TRY US. 


Kydes, Meal 


IS ALL THAT THE NAME IMPLIES 

Best because it is manufactured as a 

specialty in a specially equipped mill. 
RYDE & CO., Chicago, Illinois 


More dealer’s "accounts solicited 
DROP US A CARD FOR PRICES 


GET MY PRICES—SAVE MONEY 
A. L. STANCHFIELD 
Carlots and 

FL . MILLF 


or LMEAL, ETC. 


502 Corn 
MINNEAPO MINN 
“Stand 


& The Standard of Quality 


‘PECO' PEAT Most 


Stable Beddin 


Stable Poultry Litter- 
PECO SALES SERVICE CO. 82 BeaverSt New York 
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M.G. RANKIN & Co. 
GRAIN 


Chamber of Commerce 
MILWAUKEE, WIS. 


usiness 
expands with 


Printed messages 
They are profitable 


ADTKE ORTSCH 
BROS. CO. 
Estapuisuep 1894 

PRINTERS 
LITHOGRAPHERS 
BINDERS 
522 MILWAUKEE STREET 
Puone | 0 76 MILWAUKEE 
Broapway WISCONSIN 
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Grain Stabilization Corp. 
Will Not Buy Wheat 


Wheat of the 1931 crop will not be 
bought by the Grain Stabilization Corp. 
to stabilize prices, the federal farm 
board announces, pointing out that the 
corporation cannot continue indefinitely 
in its purchases, buying more than it 
sells, holding the grain at heavy ex- 
pense and selling it below cost. 

“It is too early now to set forth in 
detail what the sales policy of the Grain 
Stabilization Corp. will be in the new 
crop year except to say that stabiliza- 
tion supplies of wheat will be handled 
in such a way as to impose a minimum 
of burden upon domestic and world pri- 
ces,” the board’s statement reads. “It 
should be stated now, however, that the 
federal farm board will not authorize 
the Grain Stabilization Corp. to make 
stabilization purchases from the 1931 
wheat crop. There will be no altera- 
tion in the policy of the corporation 
with reference to the 1930 crop.” 

Reduction of acreage among planters 
is strongly urged. 


KIEST MILLING CO., Knox, Ind., 
recently installed a hammer mill in its 
elevator. The firm specializes in grind- 
ing feeds and also handles a complete 
line of flour, seeds and fertilizer. 


ALVIN FRANK, Morton, Iii, re- 
cently opened the Corner Feed Store. 


F. J. PHELAN CO. 


418 Chamber of Commerce 


MILWAUKEE, 
WIS. 


“Grain Futures’ 


Special Attention to Hedges 


Molasses | 
Peat Moss 
Pearl Grit 


Salt 


Car Lots .. Ton Lots 


FEED SUPPLIES, INC. 


506 Chamber of Commerce 
| Milwaukee Wisconsin 


From 


HERBERT HAINES 


Inventor of the 


HAINES 
Feed Mixer 


AND 


HAINES 
Ribbon Feeder 


PATENTED AND PATENTS APPLIED FOR 


Mr. Feed Dealer: 


“It has taken a lot of study and 
hard work to find something that 
would improve the already super- 
ior qualities of The Haines Mixer. 
We knew we had the best mixer 
on the market, but not being sat- 
isfied to rest on our laurels, we 
continued to search for further 
improvements, At last, this has 
been accomplished through THE 
HAINES RIBBON FEEDER, a 
unique device mounted on the 
lower end of the vertical screw. 
It has made possible a feeding 
efficiency never before dreamed of 
in the mixing of dry feeds. It is 
quieter, faster, more compact, and 
never requires adjustment or at- 
tention. It has done the trick 
like nothing else could. This fea- 
ture coupled with the Haines 
Anti-friction drive and the 
Haines Patented internal con- 
struction hallmarks the Haines as 
the most profitable mixer invest- 
ment you can make.” 


Haines Mixers are built in 
capacities of 40, 80 and 160 
bushels. Furnished with 
mares hopper above or be- 
low floor level. Equipped 
with clutch pulley for At 
drive or with electric motor 
| for independent operation. 


Write for Bulletin 22F 
| Ghe 
Grain Machinery Co. 


AN 
OPEN LETTER 


Balanced Vitamin 
Strength 


AT LOWEST COST 
PER TON FEED 


That’s what you get in Mar- 
den’s Certified Cod Liver Oil. 
An unvarying, dependable 
source of both ‘‘A”’ and “‘D” 
vitamins in the natural, bene- 
ficial balance that only Na- 
ture’s own laboratory can 
produce. Both “A” and “‘D”’ 
are necessary for proper bal- 
ance in your growing and lay- 
ing feeds. For better results 
at lower cost—be sure to order 


MARDEN’S 
CERTIFIED 


COD LIVER OIL 


Write for booklet and low 
quantity prices -- TODAY. 


MARDEN-WILD CORP. 


512 Columbia St., - Somerville, Mass. 
221 East Ohio St., - Chicago, Ill. 


| MARION, OHIO 
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MYLES 
LOUISIANA SALT 


**Nature’s Purest’’ 


Here is an economical 
salt, because its strength 
and purity make possible 
the use of less Myles Salt 
than any other salt to do 
a given job. It contains 
no moisture when packed 
and is guaranteed not to 
harden. Farmers like 
Myles Salt because of its 
even-running grain and 
general all around use on 
the farm. 


Packed in MylesHome- 
spun Grey or White Bags. 


Write for Prices and Samples 


Myles Salt Co., Ltd. 


Chicago Sales Representative 
360 NO. MICHIGAN AVE., CHICAGO, ILL. 
Telephone State 6276 
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ree Feed Dealers 
Of America Inc. 


332 S. LaSalle St. » » » Chicago, Ill. 


A buying organization of over 100 


Independent Feed Dealers di- TUNE IN on WLS Chicago © 
every Monday, Wednesday 


recting their buying through one 
channel—on all lines of feed stuffs— 


and Friday Noon at 12:15 
Central Standard Time. You 


will find it an interesting 
Send us, without obligation, in order 
to keep us posted what the Associated Feed program. 
Dealers of America Inc., are doing for its «» 
members—in the way of buying, advertising, 
and merchandising. 
L. Teweles Seed Co. 
Name of Firm MILWAUKEE WISCONSIN 
Distributors of the 
Postoffice FAMOUS BADGER BRAND SEEDS 
and SEED CORN 
State The Largest Seller in Wisconsin 


World’s largest installation 
of corn cutters | 


In the new G. L. F. mill at Buffalo, N. Y. there are in operation 


12 EUREKA CUTTERS 
daily capacity, 420 to 480 tons 


If you are looking for service-full, economical cutters, write for our FB122 bulletin. 


S. HOWES CO., Ine., SILVER CREEK, N.Y. 
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omewhere in Your Mill _ 
SAVE MONEY FOR 
YOU 


DRAVER FEEDERS 
WILL 


DRYERS 


ATTRITION 
MILLS 


By Using a Draver 
To Regulate Flow 
To Your Various 
‘Machines You 
Can Keep. Them 
at Maximum Ca- 
pacity Without 
Choking or Over- 
crowding. Get 
(100% Capacity 
and Results by the 
‘Use of Draver 
‘Feeders. 


A Line of Dravers 
For Continuous 
Mixing and Blend- 
ing Will Assure a 
Uniform Product 
at Low Cost, 
Bringing a Marked 
Reduction in La- 
bor and Power 


UNDER 
AUTOMATIC 
SCALES 


ELEVATORS 


ALSO MANUFACTURERS OF 4 
Bar-Nun Grinders Vibrox Packers 
Juby Drives Le Page Corrugation 


-DRAVER FEEDERS— 
f The Standard of Comparison 


442-446 S. CLINTON ST. 
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and Uniformity 
Always Assured in 


FLOUR 


HE quality of wheat governs the quality of flour. And to 
satisfy regular users, flour must be of strictly uniform 
quality. 


King Midas flour is always uniformly high in quality because, in ad- 
dition to our modern mills and laboratories, King Midas has unusual 
facilities to assure an adequate supply of choice wheat. 


Scattered throughout the best wheat producing sections of the North- 
west, our hundreds of country elevators enable us to secure just the 
type of wheat necessary to produce King Midas flour. Then at Min- 
neapolis we have storage facilities for millions of bushels of wheat 
and a one and one-half million bushel elevator adjoins our mill at 


Hastings. A uniform wheat mixture is therefore maintained at all 
times. 


That’s why King Midas quality always pleases the consumer while 
King Midas policy protects the dealer. 


KING MIDAS MILL CO. 


MINNEAPOLIS, MINN. 


Over 1,000,000 Barrels Yearly Production 
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